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PHENIX PERFECTLY SOLVENT 


BUT WITH REDUCED SURPLUS. 


Sheldon Dropped From Presidency for 
Gross Mismanagement—Henry 
Evans Called to Aid. 


Not for years was the fire underwrit- 
ing fraternity so profoundly stirred as 
when Hon. W. H. Hotchkiss, superin- 
tendent of the New York Insurance De- 
partment, gave to the public on Tues- 
day the result of his investigation—not 
yet wholly completed—into the affairs 
of the Phenix Insurance Company of 
Brooklyn. 

The report, which has been referred 
to the District Attorney of New York 
County for action, charges George P. 
Sheldon, president of the company with 
the grossest mismanagement and 
severely arraigns the for 
their unpardonable neglect of duty. 

The superintendent, 
the company to be perfectly solvent 
with a _ substantial materiall¥ 
reduced surplus. 

Because of the disclosures made, Mr 


directorate 


however, holds 


and 
though 


Sheldon was promptly removed as head 
of the Phenix and E. W. T. Gray, audi- 
tor of the Continental and the Fidelity 
Insurance companies, of New York City, 
elected in his stead. Henry Evans, 
president of the last two named institu- 
tions was chosen a director of the Phe- 
nix and chairman of its executive com- 
mittee. 
Statement by Henry Evans. 

Immediately upon being elected to the 
Phenix directorate Mr. Evans issued the 
following circular letter to the agents 
of the Company: 

“Gentlemen—It is with regret that I 
announce to you the retirement of 
George P. Sheldon from the presidency 
of this company. 

“Mr. Sheldon has been known to you 
for many years, and you will be sorry 
to learn of his illness. 

“A crisis has come in the affairs of 
the Phenix, and I have been called on 
by prominent stockholders to guide the 
affairs of the company for a time at 
least—a task that I undertake in the 
hope that the result may be for the 
benefit of the insuring public, the agents 
of the company and the stockholders. 

“E. W. T. Gray, to-day elected presi- 
dent of the company, has for some years 
been auditor of the Continental Insur- 
ance Company and will co-operate with 
the Insurance Department of New York 
State in arriving at the facts and mak- 
ing a full and true statement of the con- 
dition of the company at the earliest 
possible moment. 

“At this time I can say, after consulta- 
tion with Mr. Hotchkiss, Superintendent 
of Insurance for the State of New York, 

(Continued on page 12.) 
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Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 
CASH CAPITAL. $3,000,000. 


Assets, January ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves 


$24,856,499 
14,973,677 
800,000 
9,882,821 


SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Boston conflagration, November, 


Insurance Co. 


1872. We paid our policyholders 


$742,007.56 
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ASSETS : - - 


All other Liabilities 


Insurance in Force - 


Home Office 





Reserve on Outstanding Policies” - 


Assets in excess of all legal requirements, $1,729,981.65 


- $23,549,229.15 


$21,401,598.00 
417,649.50 


- $80,000,000.uU 


Pittsburgh, Pa. 
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EQUITABLE CONTROL CHANGES. 


GOES TO J. PIERPONT MORGAN. 


Thomas F. Ryan Retires From Life In- 
surance—Status of Society Remains 
The Same. 


Acquiring 502 shares of stock of 
Equitable Life 
erly held by Thomas F. 


pont Morgan has 


Assurance Societ 
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New York State called upon Mr. Mor- 
gan in person and asked for a s:ate- 
ment as to his intentions in making the 
purchase. The latter stated that it was 
solely to safeguard the interests of poil- 
yvyholders by preventing its sale to dif- 
ferent individuals. 

Mr. Morgan, it 
take up with the 
soon the matter 
101 of the stock as 
which might arise in an 
holding. 


was said, intends to 
Insurance Department 
of so placing the con- 
to avoid the dangers 
individual 


Superintendent Hotchkiss says thar 
ny such plan approved by the depart- 
ment must fully protect the policyhold- 
Concerning his interview with Mr. 
Morgan, Superintendent Hotchkiss said: 


“Immediately on learning that Mr. 
lorgan had acquired this stock I called 
upon him personally and requested a 
statement as to his intentions concern- 
ing the same. He replied that in ac- 


ers 


quiring the stock, he had but a singie 
purpose, namely, to prevent its being 
sold to different individuals, and thus 
make it impossible that, at the expira- 
tion of the present ‘voting trusteeship, 
this great interest could be used to the 
detriment of the policyholders. He 


stated further that he desired the co-op- 
eration of the Insurance Department in 
working out a plan whereby the stock 

which means the control of the com- 
would be safeguarded in the in- 





terest of the policyholders, and that I 
could assure Governor Hughes that no 
steps to that end would be taken by 
him, save with the concurrence of the 


li.surance Department. 


Looks Like Mutualization. 


“Later in the day I had a talk with 
Mr. George W. Perkins, of J. P. Morgan 
& Co., who reiterated what Mr. Morgan 
had, said, and stated that that gents 
man desired shortly to take up with 
the insurance department the matter of 
so placing the control of the Equitable 
stock outside the present or any future 
financial situation in New York or fh 
the country as would end for all time 


lurk in an individual 
held by Mr. Hyde 
investigation, or 
such as that which 
been the fact. 
such plan which I may 
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that their inter- 
consideration and 
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has recently 

“In any 
prove of the 


ap- 


rest assured 
be the 
will be fully 





sole 


Cortelyou Mentioned For President. 

While nothing which would indicate 
a probable change in management has 
been given out officially, the New York 
Herald is authority for statement 
that George B. Cortelyou, formerly Sec- 
retary of the Treasury will succeed 
President Morton at the expiration of 
his present term. The following is the 


the 


statement referred to and is supposed 
tc emanate from “a “reliable source” 
and ‘onsidered authentic’: 


“If the plans of J. Pierpont Morgan, 
ho on Thrrsday acquired control of 


Equitable Life Assurance Society 
hrough the purchase of Thomas F. 
Ryan's majority stock holdings, are car 


B. Cortelyou, formerly 
the Treasury and now 
Consolidated Gas Com- 
pany, will be elected at the next meet- 
, ard of Directors, on March 
1, 1910, to succeed Morton as pr 





Paul 
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sible duties in guiding the Nation’s af- 
fairs. 

Fearing that he would not,and recog- 
nizing the power of his brain and name 
with any institution with which he 
might identify himself, steps 
Guietly taken to organize in Washing- 
ton a life insurance company with $1,- 
00,000 capital and $1,000,000 surplus, 
it being understood that Mr. Cortelyou 
was to head the corporation; in fact 


many large subscriptions were given 
with that understanding. The accept- 
ance of the presidency of the Consoii- 


aated Gas Company of this city by Mr. 
Cortelyou, tock away the chief attrac- 
tion for prospective investors, and the 
Washington giant failed to materialize. 

It is stated, however, that Mr. Cortel- 
you would rot be averse to making a 
change for the purpose of heading a 
Society of the magnitude of the Equit- 
able Life, a position, which in point of 
remuneration and responsibility, is one 
not to be scorned at. 


Kept Faith With Policyholders. 


Of the former ownership and present 


Management nothing but commenda- 
tion can be given. Mr. Ryan was se- 


verely criticized at times by the sen- 
sational press for his ownership of the 


Equitable, but Mr. Morton is authority 
for the statement that he (Mr. Ryan) 
“did not seck to interfere with the 
management in the slightest degree;” 
that he kept faith with his announce- 


ment of practical mutualization made 
public following his purchase, allow- 
ing policyholders to elect 28 out of a 
Board of Directors of 52 and allowing 
trustees—the late Grover Cleve- 
George Westinghouse and Mcr- 
O’Brien, untramelled authority. 


ine 
land, 
gan J. 


A Commendable Administration. 


The results of Mr. Morton’s adminis- 
‘ation speak for themselves. His know- 
ledge of the life insurance business 
upon assuming the great trust tender- 
ed him was very limited, but, fortunate- 
ly, no one knew it better than he, and 
not being of a proud disposition he has 
willingly accepted the role of a student 
so far as the technique of the business 
is concerned. 

But Mr. Morton has been an immense 
factor in the restoration of public con- 
fidence, and in this he materially aided 
in supplying the greatest need of the 
Society. There can be no denying his 
executive ability and as vidence of 
this one only needs visit the home of- 
fice and note how an almostperfect sys- 
tem has been evolved, where for a time 
chaos ruled. Again, the public believe 
in Mr. Morton’s rugged honesty of pur- 
pose. He is not a polished orator aor 
a first-rank diplomat, nevertheless the 
public--particularly in the 


ern and Pacific Coast States, also in 
the South, know he is a man of the 
juare weal type and trustworthy. 


Policy of Conservation. 


His administration may be termed 
one of conservation. Never were gre2at- 
er economies enforced. The old idea of 
aspiring to “greatness,” as the world 
sees big things has given way to safety 
and genuine excellence. The following 





show some comparisons of the figures 
for the year 1908, with similar data for 
1907: 

1908. 1907. 
Total assets .$472,339,509 $453,928,775 
Liabilities 391,072,042 y 
Surplus .... ... 81,267,467 
Paid Policyhldrs. 47,861,543 5,305,831 


Int. and Rents.. 20,636,406 


19,485,110 


Loans on R. E.. 97,570,767 95,008,970 
Expenses including 

taxes and com 

missions 9,758,447 9,846,559 
Aver, earnings 4.70 p. ce. 1.53 p. ¢c 


New Jersey Agency Appointments. 


Aetna Life, John F. Johnson, 
Union Mutuai Life. San 
bur, New Yerk, N 2 
Life, John tl. Burke 


Oaklyn. 
uel P. T. Wil- 

United States 
, Lyndhurst 
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We want AGENTS TO KNOW that there is no good reason 
why they should not be making BIG MONEY 


A TIP 


Make a contract with the Big 


JAMES PERRY AGENCY 


of the 


PRUDENTIAL INSURANCE CO. 


20 Vesey Street, New York 
AND SELL 


what the public want, the POPULAR LOW COST POLICIES, and 
best of all, the New Monthly Income Policy 
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The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906——$1, 226,696 $74,309 
1907 —$1,001 ,409 $27,775 
1908—— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions Renewals on New Plan —- Contracts Direct With Company 
Address All Communications on Agency Matters to 
CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








Middle West-, 





The Northwestern | | [XSCEANSE MER yl Note the signis 


new business during the past four years. 





Mutual Life Insurance Co. | | ,ezORTANT FACTS relating to this 
centages: 
of Milwaukee Mortality Interest 
1905 12.15 67 4.73 
GEO. C. MARKHAM, President 1906 11.76 59 4.72 
A. 8. HATHAWAY, Secretary 1907 11.81 58 4.76 
1908 10.76 59 4.84 
New Business Paid-For It is capable of easy demonstration thet 
1905 - - - 990,884.038 1s 4 Northwestern is te boat Uompany to 
1906 - - = 98,563,482 is spare maa Py enh i 
1907 - - - 102,283,634 ) premium Z ms of Settlement 
1908 . . - 109,778,709 » ao fee Cnperation In- 


Each year larger than any in the 


8 3 
wae er rienort or an Agency, 
previous history of the Company. 


H. F. NORRIS, 
Superintendent of 


Commenced Business 1858. 

















THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST STRONGEST 
IN IN THE 
AMERICA Pi ORL D 


Largest Margin of ‘Aseotes i in n Races 
of Legal Liabilities. 

No Company 
Managed to-day. 

No other company has, by increas- 
ing its scale of annual dividends four 
years in succession (1906, 1907, 1908, 
1909), reduced premium payments so 
rapidly. 


More Economically 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 


34 Nassau Street New York, N. Y. 





























December 9, 1909. 


LIFE PRESIDENTS’ ASSOCIATION 


TO HEAR NATION’S EXECUTIVE. 


President Taft Will Address Meeting In 
Washington—Achievements of 
Past Year Reviewed. 


At the business meeting of the Assu- 
ciation of Life Insurance Presidents 
held at No. 1 Madison Ave., Friday last, 
it was decided to hold the customary 
public sessions at the National Capitol 
on Wednesday and Thursday, January 
19 and 20, the object being to obtain 
the honor of hearing the principal ad- 
dress from President Taft. When Mr. 
Taft, twelve months ago, was invited to 
address the meeting, he stated that a 
year in advarce was too long to make 
a definite promise, and when the mat- 
ter was again brought to his uit- 
tention recently, he expressed inability 
to get away from Washington, but 
said that if the meeting could be heid 
in that city, he would be pleased to 
say something on the subject of life in- 
surance. The association accepted the 
suggestion. 

Invitation Will Be General. 

It is the intention of the association 
to extend an invitation to the executive 
officers and medical directors of all the 
life insurance companies of the United 
States and Canada. the governors and 
insurance commissioners of all States 
and Provinces to be present. The first 
day will be devoted to addresses on 
various subjects, reserving the second 
day for general discussion. 

Topics To Be Discussed. 

One of the principal topics to be 
dealt with at the meeting is the prob- 
lem presented to the managers of life 
ipsurance companies by the lack of uni- 
formity of State laws. This is a subject 
of interest to the younger companies as 
well as the older ones, for a few if any 
companies that are well established con- 
fine their activities to one State. It is 
planned to have addresses delivered by 
State officials 
and by persons prominently identified 
with the different central organizations 
which have been active for years in the 
movement for uniform State laws. 

Ways in which life insurance compa- 
nies might lend further and more gen- 
eral co-operation toward the movement 
for conservation of life will be dealt 
with in addresses by representatives of 
the Federal Government and _ other 
egencies interested. 

Another part of the programme will 
be devoted to the subject of the reinsur- 
ance or amalgamation of weak compa- 
nies. 

EXECUTIVE COMMITTEE REPORT. 

At the business session held on Fri- 
day, the Executive Committee presented 
its report which was a review of the 
work for the past year. As heretofore, 
‘egislative matters formed a large part 
of what was accomplished, some 1,300 
bills affecting life insurance being dealt 
with by the association. Speaking o1 
this legisiation, the report says: 

Out of the great mass of legislation con- 
sidered only one measure of the many en- 
neted stands out prominently as adversely 
affecting the trust hold by managers of life 
insurance companies. This is the Federal 
corporation tax law enacted by Congress 
last August. Practically every life insur 
ance company in the United States co- 
operated with this Association in urging 
Congress to exempt life insurance funds 
wholly from the tax and while this effort 


Was not successful the united front present- 
ed did bring about amendments to the law 


company executives, by 
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Call on 


and hear the new story. 





THE NEW STORY 
“Tell me the old, old story ” may be all right, but many life 
agents, I am sure, would like a New Story to tell to their clients. 
ABNER E. BROWN, Manager 


FIDELITY MUTUAL LIFE INSURANCE COMPANY 
261 BROADWAY, NEW YORK CITY 











that cleared up its ambiguity with respect 
to various substantial reductions to be made 
from receipts before the imposition of the 
tax. The rate of the tax was also reduced 
from two per cent. to one per cent. before 
tLe measure was finally enacted. Comput- 
ing the tax at one per cent., we find it like- 
ly to amount to about $775,000 for our meu- 
bers alone. From this it will be seen that 
the reduction from two per cent. to one per 
cent. was a concession of $775,000. 

Other Savings Effected. 

It is pointed out that the bills intro- 
duced in various legislatures during the 
past year, and seriously considered 
would have increased taxes payable by 
life insurance companies to the extent 
of $335,000, but that largely through 
the activities of the association 
scarcely a net increase will be shown. 
Bills in Arizona, Arkansas, Missouri, 
South Carolina and South Dakota, par 
terned after the Texas Robertson re- 
serve investment law, failed of enact- 
ment, the Association sharing in large 
measure the responsibility of combatting 
the erroneous theories advanced. 

The total cost for the work including 
telegraph and telephone messages, cost 
of obtaining copies of all bills, actual 
expenses of agents (exclusive of course, 
of the work done by the regular office, 
force) was $21,510. 

Relying On Agents’ Influence. 

In noting the effective work perform- 
ed by local agents in combatting pro- 
posed adverse legislation, special ex- 
amples in Georgia, Florida and South 
Dakota being cited, the committee says: 

Acting upon the advice of the General 
Counsel of the Association, we have in large 
measure withdrawn our agents from active 
participation in legislative matters. The 
wisdom of this cannot be doubted especatly 
when it now appears that the withdrawal 
was to avoid confusion and_ interference 
while at the same time permitting agents 
to work in eases where their help could be 
made effective and in accord with work Le. 
ing done by others in the same field. This 
policy has not only saved the time and ener 
gies of many able and willing field men, but 
has increased the efficiency of those who 
were drafted for service in such matters 

Legislators To Convene. 

In speaking of work necessary in 
preparation for legislative gatherings, it 
is pointed out that regular sessions will 
be held in, Georgia, Kentucky, Louis- 
lana, Maryland, Massachusetts, Missis- 
sippi, New Jersey, New York, Ohio, 
Rhode Island, South Carolina, Vermont 
and Virginia. It is probable that special 
sessions will be held in, Oklahoma, 
West Virginia, Wisconsin, Texas, Mary- 
land and Alabama. Continuing the re- 
port says: 

The new Congress begins its first regular 
session this month. It is likely that a bill 
to repeal the Federal corporation tax law 
will be introduced early in the session. 

Membership. 

Upon the above subject, 
avers: 

While we regret to submit the resigna 
tion of the New York Life Insurance Com 
pany from the Association, to take effect 
the 31st of December, we happily are able 
to report for the year a substantial expan- 
sion of our ciganization. Three companies 
joined during the year. the North American 
Life of Toronto, the New England Mutual 
of Boston, Mass., and the Pacific Mutual of 
Los Angeles, Cal. An application from the 
Sun Life of Montreal, Canada. will come 
Lefore us to-day. With our membership now 
including companies whose home offices 
range from one ocean to the other, we «are 
brought into more intimate touch with all 
sections of the country, which situation 
should serve to increase our efficiency as 
well as to extend our general representative 
cbaracter. 

The progress made during the three 
years the Association has been in exist- 
ence is viewed with pride, but greater 
results are anticipated for the future. 


the report 


INTER-STATE TO RE-INSURE? 


Proposition To Be Presented To Mem- 
bers of Indianapolis Institution 
—lIts Business Record. 





What has long been expected is soon 
to occur in connection with the Inter- 
State Life Assurance Co. of Indian- 
apolis, namely a proposition to merge 
or reinsure is to be considered at a 
meeting cailed for December 31. The 
Board of Directors have unanimously 
decided to submit the proposition to a 
vote, 


Special advices to The Eastern Un-, 


derwniter, are to the effect that the 
business of the company, should proper 
approval be obtained, will be reinsured 
or merged with the Federal Life of Chi- 
eago, of which Isaac Miller Hamilton is 
president and Charles M. Turner, vice- 
president and general manager. 

On January 1 of this year the Federal 
Life had $10,500,000 insurance in force; 
assets $1,039,402 and unassigned funds 
and capital $117,220, its capital stock 
being impaired to the extent of $33,000. 

The Inter-State Life was organized 
in 1897, and re-incorporated in 
1899. Although without capital stock, it 
has a “Guaranty Fund” of $414,000. As 
originally issued the scrip-contract cer- 
tificate, under which funds were obtain- 
ed, was redeemable on or after 10 
years on demand of the holder, but it 
is stated that these have been recalled 
and new certificates with no provision 
as to compulsory redemption issued in 
their stead. 

On January 1, of this year, the com- 
pany reported business in force agegre- 
gating $6,317,677, showing a net 
for the preceding year of $863,095. Its 
admitted assets were $1,320,531; re 
serves $1,162,787; unassigned funds 
$151,756. Included in the reserve accu- 
mulations is an item of $740,514 loans 
(liens) on policies. 

The company has shown a marked 
cecline since 1905. At the close of that 
year it had insurance in force amount- 
ing to $17,643,704. The net yearly 
losses in business in force since Jan- 
uary 1, 1906, have been $7,829,345, $2,- 
633,587 and $863,095 respectively. 

A great percentage of its business 
was written on the seven-year dated 
back plan, the unpaid premiums stand- 
ing as a lien against the policy, 
which accounts for the heavy percent- 
age of its assets being in the shape of 
lien notes. 


loss 


GOES WITH GREAT SOUTHERN. 
L. P. Prewitt, Assistant Secretary of 


Houston Company—W. H. Hinton 
His Successor. 


L. P. Prewitt, formerly auditor of the 
Southern National Life Insurance Com- 
pany of Louisville, resigned that position 
to accept the one he is now filling, 
namely, assistant secretary of the 
Great Southern Life of Houston, Texas. 

Mr. Prewitt is a capable young man 
and his record thus far gives promise 
of a bright future in the life insurance 
field. 

His successor is W. H. Hinton, who 
for some time has been Auditor of the 
Southern States Mutual Life of Charles- 
ton, W. Va. Mr. Hinton has had ex- 
cellent training in his line of work and 
will doubtless make a valuable man for 
the Louisville company, 


A PUZZLING SITUATION. 


Many Conjectures In Connection With 
Death of Mrs. Snead and Her 
Life Insurance. 


It is probable that life insurance 
will play no small part in 
helping to solve the mysterious circum- 


companies 


stances surrounding the death of Mrs. 
Ocey W. M. Snead—the “bathtub vic- 
tim”’—wno was “found” dead in a bath- 
cub in a house devoid of furnishings in 
Kast Orange, N. J. 

It is stated that she had eight 
cies of insurance on her life, amount- 
ing to $29,500. The first was taken out 
in 1900, 
Nashville, her mother being designated 
as beneficiary. Four policies in the 
New York Life aggregated $17,000; 
three in the Equitable for $7,500 and 
one in the Travelers for $5,000. Rumor 
has it that her husband, Fletcher W. 
Snead, who has disappeared, has insur- 
ance for $24,000 in the Travelers. 

The deaihs of two brothers, one 
heavily insured and one carrying $4,- 
000, are recalled in connection with the 
present situation. 

A puzzling feature of the affair is 
that of payment of premiums on the 
insurance. While apparently sacrificing 
in every other manner, even to proper 
nourishment, premiums have been paid 
lurgely through loans secured on puli- 
cies in force. 

A complication is 
identifying the deceased with the per- 
son examined by the companies. This 
feature will compel precaution and in- 
vestigation by the companies _ inter- 
ested, 


poli- 


when she was a student at 


likely to arise in 


Interest Argument. 


Have you ever been up against ihe 
man who must have a large interest re- 
turn, and therefore is not interested in 
iife insuranee, says the Reliance Life 
Bulletin. 

Some men actually figure everything 
they buy on a compound interest basis 
If they have a loss they figure interest 
on it the rest of their lives, and feel 
worse about it every year as the figure 
grows. They ponder over the cost of 
the clothes they wore years ago, which, 
with compound interest added, reaches 
a frightful sum. They ultimately reach 
the conclusion that it would have been 
cheaper if they had never been born. 
Nevertheless there are many fair-min4- 
ed people who have the impression that 
life insurance is a 3 per cent. or 4 per 
cent. investment and they can do bet- 
ter. They have to be met on their own 
ground and shown. This is a very simple 
thing to do if you know how. We have 
recently figured out a proposition for a 
man who said he must have 6 per cent. 
We showed him that if he died before 
the age of 70 the investment wou!d 
yield anywhere from 1600 per cent. in 
the first year to 6 per cent. at the aze 
of 70. 

You, can easily make the calculation 
in any case by setting down the prom- 
iums with interest and figuring what 
the return would be in the event of 
death each year. A schedule of returns 
nade up in this way is very impressive 
and will convince any man who must 
see his returns figured in compound in- 
terest 





Policyholders Election. 


Out of 600.000 policyholders, less 
than 50 voted at the annual election of 
the Equitab!eLife Assurance Society, 
last Wednesday, not a single vote be- 
ing received by mail. 

Policyholders had the privilege of 
electing seven directors and stockhold- 
ers six. Henry W. De Forest and Rob 
ert Goelet were the new directors 
elected. 








4 
INTERESTING EARLY HISTORY 


Formation and Progress of Aetna Life 
Reviewed—Achievements of Pres- 
ent Administration. 





Nn the Actna Life News, Howard P. 


Dunham gives a brief but interesting 
history of the Aetna Life Insurance 
Company. In May 1819 a bill was in- 


troduced in the Connecticut legislature 
providing for the incorporation of the 
Aetna Insurance, which was passed and 
approved by the Governor June 5, 1819. 
The articles of incorporation provided 
a capital of $150,000 with a privilege to 
increase to $500,000. From this eventu- 
ally grew the Aetna Life Insurance 
Company. 

The first headquarters was in the law 
office of Isaac Perkins on State street, 
and the initial board of directors as fol- 


lows: Thomas K. Brace, Thomas 
Belden, Samuel] Fredor, Jr., Henry Kil- 
bourn, Eliphalet Averill, Henry Sey- 
mour, Griffin Stedman, Gaines Lyman, 
Judah Bliss, Caleb Pond, Nathaniel 
Bince, Joseph Morgan, Jeremiah Brown, 
James M. Goodwin, Theodore Pease, 
Elisha Dodd, and Charles’ Babcock. 
Speaking of these men Mr. Dunham 
says: 


“By their strict integrity and carefully 
measured methods they built the foun- 
dations for one of the strongest fire in- 
surance companies in the United States 


and performed the pioneer work for 
what is now the largest Life, Accident 
and Liability insurance company, not 


only of this country, but of the world.” 

Permission to do a life business was 
obtained in 1820, but the privilege was 
not availed of until 1850, at which time 
Judge Bulkeley resigned the presidency 
of the Connecticut Mutual Life to be 
come vice-president of the Life Depart- 
ment of The Aetna. 

The first policy was for $5,000 and is- 
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sued on the life of George F. Tyler of 
Philadelphia, June 15, 1850. The second 
was issued to Curtis L. North of Meri- 
den, Conn., the company’s first agent. 

On May 28, 1853, the Governor of Con- 
necticut signed a bill for the formation 
of a distinct and separate corporation 
for the transaction of a life insurance 
business and thus the Aetna Life came 
into existence. 

The first president of the Aetna Life 
was Judge E. A. Bulkeley. His suces- 
sor (in 1872) was Thomas O. Enders and 
the third president is the present in- 
cumbent, Morgan G. Bulkeley, who was 
born in East Haddam, December 26, 
1837. Mr. Bulkeley assumed office in 
1879, having occupied the position for 
over 30 years. Of the Senator and his 
administration Mr. Dunham says: 

Honored by Home State. 

“It is unnecessary for me to recite the 

brilliant record he has made for himself 


and the glory he has brought the Com- 
pany, of which he is the honored head, 
through his terms as mayor of the city, 
governor of the state, and United States 
senator, nor to tell you of his standing 
in the community as dean among the 
business men of Hartford, nor to name 
any of the many important commissions 
of the state with which he has been 
connected. His prominent career is 
summed up by the magnificent tribute 
paid him by the citizens of Connecticut 
after bridge celebration in Hartford last 
year, when the people of the state pre- 
sented a magnificent silver service to 
him as the First Citizen in Connecticut, 
in recognition of his wonderful zeal for 
the state, for his excellent service in its 
councils, and for his untiring interest 
in the promotion of its welfare. 
Growth of Life Department. 

“The Life Department of the Company 

has grown very rapidly since its organ- 
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ization and its cash premium receipts 
last year amounted to $15,452,927.83, and 
premiums in course of collection and de- 
ferred premiums, $1,324,914. January 1, 
1909, it had increased its life, term and 
endowment insurance outstanding to 
$279,665,227.00, representing 160,245 poli- 
cies. The total paid policyholders since 
1850 reached on December 31, 1908, the 
fabulous sum of $183,103,318.94. 
Accident and Liability Branch. 

“Under the general statutes of Con- 
necticut allowing a domestic life com- 
pany to transact accident business, the 
company opened an accident department 
on January i, 1891. This department 
grew very fast from the beginning ana 
in 1898 a health feature was added to it. 

“An idea of the advance made in less 
than a decade may be gathered from the 
fact that in 1899, or eight years after 
the accident business was started, the 
total accident premium income was 
$850,000, which showed a greater gain 
over the premium income of the previ- 
ous year than any other company doing 
accident business. On January 1, 1900, 
the accident and health insurance in 
force had increased to $134,757,470, and 
eon January 1, 1909, to $269,838,497. 

“The liability division was organized 
in 1902 under the power conferred on 
the company by legislative amendment 
to its charter. It has made a phenom- 
enal record and now transacts the sec- 
ond largest volume of liability business 
in the United States and is increasing 
its business at a tremendous rate. It 
has taken in $14,050,390.66 in paid pre- 
miums since its inception and transacts 
all forms of liability business.” 





Licensed In California. 
The Pittsburgh Life & Trust Co., has 
received licenses to transact business 
in California and Colorado, 


In the former State its business will 
be handled temporarily by F. E. Cod- 
lington. 








For Company Official, General Agent or Solicitor 
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COMPANIES TO CONTROL. 





American Life Convention To Dominate 
Medical Exchange—Physicians Too 
Critical and Technical. 





Omaha, Neb., Dec. 6.—(Special)— 
The Insurance Exchange, the Western 
company medical association and ex- 
change bureau, will likely increase its 
membership. Almost all the companies 
belong to the American Life Conven- 
tion and it will be the conirolling factor 
in the medical exchange. It is stated the 
medical directors were inclined to be too 
critical and technical as to requirements 
for admission ad were not allowing 
some of the American Life Convention 
companies to enter. The company execu- 
tives ‘believed the medical directors 
were drawing hard and fast lines and 
felt it best to let it be known that it 
was’ a@ company organization. The 
views of the companies must be carried 
cut. 

“The doctors objected to some com- 
panies because they were said not to 
be careful enough in _ inspections. 
Others were kept out because so 
much business was taken over by re 
insurance, and an annoying policy of 
delay was followed with others. 

The recent meeting at Chicago was 
well attended. It was decided to set a 
standard for admission to the medical 
exchange, in fact the same qualifica- 
tion for membership was adopted as 
now exists in the American Life Con- 
vention, 


RE. TEXAS INVESTMENTS. 





Insurance Commissioner Love Issues 
Statement Emphasizing Require- 
ments of the Law. 





With the renewal of interest in the 
life insurance situation of Texas, and 
the contemplated return to that State of 
some companies which withdrew as a 
result of the Robertson law, the matter 
of investments as required by this law, 
bas been deemed of sufficient import to 
warrant a statement from Insurance 
Commissioner Love calling attention to 
the mandatory requirements. A special 
to the Journal of Commerce under date 
of November 30 contained the follow- 
ing: 

“Commissioner of Insurance and 
Banking Love to-day addressed a com 
munication to all of the 150 life insur- 
ance companies now transacting busi- 
ness in Texas, calling attention to the 
requirement of the amended Robertson 
insurance act, which requires all com- 
panies to make certain investments of 
Texas securities. Failure to comply 
with this law results in the possible for- 
feiture of the license of such company, 
Mr. Love advises. The amended law 
requires that each company, the amount 
of whose investments in Texas securi- 
ties, as of December 31, 1908, was equal 
to or exceeded 75 per cent. of the amount 
of its Texas reserves as of that date, 
shall have invested in Texas securities 
not later than January 31, 1910, an 
amount equal to per cent. of the 
amount of the Texas reserves as of De- 
cember 31, 1909. 

“It requires that each company, the 
total amount of whose Texas invest 
ments as of December 31, 1908, was less 
than 75 per cent. than the amount of 
iis Texas reserves as of that date, spall 
have so invested not later than January 
$1, 1910, an amount equal to the amount 
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of its Texas investments as of Decem- 
ber 31, 1910, added to 75 per cent. of the 
amount by which its Texas reserves as 
of December 31, 1909, may exceed the 
amount of his Texas reserves as of De- 
cember 31, 1908, and in addition thereto 
10 per cent. of the amount by which 75 
per cent. of its Texas reserves as of De- 
cember 31, 1908, exceeded the total 
amount of its Texas investments as of 
that date. The conclusion reads: ‘You 
will note that the law allows you until 
January 31, 1910, to have the full quota 
of the required investments made. Un.- 
der the amended law there is absolutely 
no discretion vested in this department 
or elsewhere authorizing the waiver of 
this requirement or any extension of 
the time for making the required invest- 
ments. And it is made the duty of the 
commissioner to revoke the certificate 
of authority of any company failing to 
comply with the requirements above 
stated.’ ” 


NEW AGENCY OF PENN MUTUAL. 





Samuel Milch Opens Harlem Branch 





For Company—Large Personal 
Producer. 
Samuel Milch has been placed in 


charge of a new New York City agency 
of the Penn Mutual Life with offices at 
215 W. 125th Street, his title being Gen- 
eral Agent. 

For the past five years, Mr. Milch 
has been identified with the Harlem 
Agency of the Mutual Life during which 
time he paid for $1,500,000 insurance. 
In addition he was a member of the 
firm Milch & Stern, bankers and steam- 
ship agents. 

In addition to his experience with the 
Mutual Life Mr. Milch was for four 
years manager of a branch office of the 
Mutual Reserve Life. He is about 42 
years of age and well known in the 
Harlem section. 





A Great Agency. 





Thirty-nine maturing policies were set- 
tled through Pittsburg Agency of the | 
Equitable Life, Edward A. Woods man- 
ager, during the month of November, 
setlements being as follows: cash values 
drawn, $33,709; surplus paid, $22,049; 
paid up insurance $100,349. 

Since its organization there has been 
paid through the agency 2,086 claims for 
a total of $9,679,489.72. 

The five leading personal writers of 
the agency for the month of November 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 


CAPITAL AND SURPLUS (all fully subscribed) $1,000,000 
PAID-IN CAPITAL AND SURPLUS OVER 


Business November ist, 1909. 
‘Guaranteed Life Insurance.” 


0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 


$475,000 


Business confined exclusively to 


INSURANCE FOR EMPLOYES. 


Armour & Co., of Chicago, Working Out) 
Comprehensive Plan For Its 
Force of 17,000. 








| 
An industrial insurance plan, more 
comprehensive in its scope than any 
now in force in the large manufactur- 
ing plants of the country is being work: | 
ed out by Armour & Co., of Chicago, ac- | 
cording to report, and it will soon be 
put into effect. It is said to embody im- 
portant features not included in the 
Employees’ Benefit Associations  of| 
either the International Harvester Com- 
pany or the packing firm of Swift & 
Co., which are considered the best now 
in force in that city. } 
The Armour Company, it is estimat- 
ed. has about 17,000 employees in all 
its plants and the branch houses in the 
United States, and the system of insur- 
ance will apply equally to all who wish | 
to join. 
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were N. S. Wooldridge, W. J. Powell, H. 
K. Beegle, Geo. G. Norris and Lawrence 
C. Woods. The five leaders in number | 
of applications were: M. Harper, Thos. | 
E. Poe, F. G. Pierce, D. A. Findlay and | 
Chas. B. Price. The five leaders in set- 
tled first year’s premiums on 1909 busi- | 
ness are: Dr. W. A. Longanecker, H. K. | 
Beegle, W. J. Powell, Dr. J. S. Mardis} 
and N. S. Wooldridge. 
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JOHN HANCOCK 


I want two clean life men who can pro- || 
duce business. For such men I have | 
something good. } 
WILuiaM N. Compton, Gen’! Agent 
JoHN Hancock Mutua Lire Ins. Co. 
220 Broadway, N. Y. C. 
Tel. 6030 Cortland | 
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POSSIBILITIES AND SUGGESTIONS FOR DECEMBER 





In his latest letter to his agents, Ed- 
ward A. Woods, manager of the Pitts- 
burg Agency of the Equitable Life, calls 
attention to the possibilities for the life 
insurance solicitor during the month of 
December and gives several timely sug- 
gestions in ‘the way of reasons why 
people insure more extensively during 
this month. 

Statistics are given showing the re- 
sulis by months in the Pittsburg Agency 
since 1890. December has an overwhelm- 
ing preponderance, with August as the 
poorest month, as will be noted by the 
following: 

December, $36,609,136; June, $20,663, 
382; May, $16,485,359; November, $16,- 
079,220; October, $15,941,013; March, 
$15,157,147; April, $14,082,752; February, 
$12,815,755; September, $11,670,369; July, 
$11,265,789; January, $10,810,821; August, 
$10,616,421. 

By permission of Mr. Woods we re- 
produce the following from his valuable 
contribution: 

Keep Physically Well. 

If you must get sick, get sick some 
other time of the year. December is too 
valuable for you to not keep yourself, 
first of all, in fine physical condition. 
It is the business of an opera star to be 
physically fit during the season when 
she is to sing; of the athlete or even 
the horse to be fit and in training the 
day of the game or race. It is similarly 
the duty of the life insurance salesman 
to be in fine physical condition in De- 
cember. It is difficult for sick men to 
sell life insurance; and in Decemb, 
when colds, grippe and other troubles 
are prevalent, be unusually careful that 
you are in good shape to take advantage 
of opportunities. Millions of business 
have been lost by illness of agents, dur- 
ing the last week of the year, which 
some prudence could have avoided. Any 
incipient attack of grippe or similar 
disease should be promptly cared for 
and not allowed to make progress. 


Avoid Distracting Engagements. 

As the holiday merchant cuts out, 
during December, social and other en- 
gagements that will either take his even- 
ings, required for his business, or which 
will unfit him for work in the daytime, 
so the life insurance man will do wise- 
ly to have it understood by his family 
and friends that December is his busy 
month, and that his evenings during 
that month. must be largely devotea 
either to business or to getting rest and 
making preparations for the following 
day. It is far wiser to throw away 
money than to have idle hours in De- 
cember, for when you throw away 
money you will.at least know what you 
have lost; but having unnecessarily idle 
hours in December is at least as exen- 
sive, with the additional objection thar 
you are self-deceived as to what you 
have lost and are apt to misjudge you. 
own capabilities in the business, when 
the fact is you have not properly used 
your time. 

Don't spend time in December in doing 
things that can be avoided. If you 
have old notes to collect, a case that has 
been hanging fire a long time to get 
through the Medical Department, a dis- 
satisfied policyholder to straighten out, 
get this done early in December or post- 
pone it until January. As soon as you 
are convinced that an applicant either 
cannot be secured in December or only 
after work that will not repay time that 
can be more profitably spent on other 
cases, drop him and go after quicker 
business. December time is too valuable 
to snend to get a man for $5,000 that 
could be used elsewhere in getting twice 
that amount. Not only is this time 
waste1. but it will unfit you for getting 
new business. 

Go After Applications. 

Don’t waste December time in unduly 
cultivating new prospects that will take 
weeks of careful nursing to develop. A 
farmer would be very foolish to start 


plowing new land in harvest time, while 
his ripe wheat was rotting. Almost any 
judge would excuse a farmer from jury 


does not use the holiday time to rear- 
range his store; he does it long before before Christmas 
December or after the holiday trade is 


December fussing over cases 
that either should be dismissed and put 


lect cases for December that you believe 


many important cases where a certain 
period of nursing and development must ter he is dead. 
precede the actual securing of the ap- 


which cases belong to this class and 
drop them during that month. Select 
cases, whether old or new, from whom 
you believe you can secure applications 


Expect Success. 

Many an agent loses valuable time, as 
well as business, by discussing life in- 
surance long after the time has arrived 
when the applicant is ready to decide 
and should be urged to give his signa- 
Many applicants have been talked 
insurance and then, by the 
tactlessness of the agent, talked out of 
Your December time is valuable; 
so is that of most of your clients. In- 
telligent men these days know the need 
You can get many ap- 
plications in December by cutting short 
interviews that you are tempted to make 
Iong. You can close many an application 
in December by walking into a man’s 
office, perhaps having the application al- 
ready filled out or having it signed in 
blank for the plan and amount you feel 
he should and can take, and telling him 
quickly that while you know he is busy, 
it is also your busy month, and that you 
know his need of more life insurance. 
Cut short discussions of plan or amount 
by ordering alternate policies on differ- 
ent plans if he does not quickly agree 
with you, put a binding receipt upon the § 
minimum amount or plan, and get right 
out. leaving tne delivery of the better 
plan or additional insurance for Janu- 
ary, Long ago I learned that the agem 
did the best work who brought in the Y representing 
fewest side issues in discussing life in- 

It is a great deal better to in- 
sure a man and protect his family, even 
if you do not tell him all you know 
insurance, than to tell 
him all he is willing to let you and yet 
leave him uninsured. Our business is to 
insure lives and not be Societies for the 
Promotion of Knowledge of Life Insur- 
and the best agent is the man ; 
people and not he who insurance. 
talks most interestingly or longest on 


of life insurance. 


Following A Custom. 


cants know that December is the time 
for life insurance. 
If it is toward the end oy 
investigation at the Agents 
Bureau may show you that such an ap- 
rlicant has frequently bought insurance 
Call his attention quickly 
te the fact and assume that he is prob- 
ably contemplating doing this this year. 
You will be surprised how many times 
such assumptions are correct. 


Decide which of your prospects should 
early in December and which 
should not be seen until after the holi- 
Do not call on a holiday merchant 
the day before Christmas—put him: off | 
until the day after. 


during the holidays than at other times, 

because their clients and others are at- | 

tending to Christmas affairs. 
Specia! Christmas Arguments. 


Tactfully suggest that when a man is | 
giving his thoughts to providing for his 
family this Christmas, nothing is more | 
appropriate than to provide for them for 
future Christmases when he may no 


longer be here. Assume that the man 


who, toward the end of the year is re- 
viewing the past year and making plans 
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for the future, feels the necessity for 
providing ready money for his business, 
which he is now carefully looking after 
in case of his death. 

Life incomes may be so worded that 
the annual income shall be payable upon 
harvest. A merchant Christmas, or, better still, the day pre- 
ceding, so the check will arrive the day 
next succeeding the 
death of the insured and annually on 
good agents fritter that date thereafter. 
valuable days and even father may take a life income for $1,000 
and provide that the $50 income shall 
be payable to a daughter for life on the 
behind or postponed until January. Se- 24th day of December next succeeding 
his death and annually thereafter, ana 
be closed that morth. There are thus provide a $50 Christmas income for 
his child during her entire life, long af- 


For example, 


s 1 comes can you sell this December? 
Determine in December js not necessary that such incomes be 
large! although the larger the better. 
Endowments and Employes Insurance. 

An Endowment policy, dated Decem- 
ber 24th, will be a handsome Christmas 
present to the insured years from now; 
or started by a father on a son, wife or 
daughter, will be a Christmas present 
of a far-sighted and prudent, as well as 
most practical, nature. 

Mary husbands give their wives, on 
Christmas Day, policies taken for their 
benefit. Such policies should be applied 
for early in December, so they will be 
here—a good argument for getting busi- 
ness early in the month. 

Many employers consider provision 

(Continued on page 8.) 





1860 


GEORGE E. IDE, President 


Assets..........+....--$21,708,901.70 


49th Year 


Home Life 
Insurance 
Company 


of New York 


Liabilities (including Di- 


vid 


end Endowment 


rhs cold . +++ 20,471,723.76 


Dividend Endowment 
Fund (Deferred 


Dividends)........... 
Net Surplus............ 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
that assets were increased 
$1,704,048.00 and that over 
$467,700 was added to surplus ac- 


force ; 
over 


count. 


1,970,463.00 


1909 








$1,000,000 Paid-For Business In First Six Months 


IS THE SPLENDID RECORD OF THE 


Mississippi Valley Life Insurance Company 


OF LITTLE ROCK, ARKANSAS 


W. S. MITCHELL, President A. E. MOORE, Secretary 





Tf you are a live. energetic, responsible life insurance solicitor, and desire a district 
agency, address the Home Office, 








many of your appli- 


Assume this in your 


and zeal. 


On the other hand, | J- 
men are less busy 





Society of the United 
agents, less fortunately 


Some agents never 


in a life insurance company. 


is becoming greater each year. 





1 Company second to none in general ex- 

cellence, and by offering a policy embodying every desirable 
guarantee and privilege, agents of The Equitable Life Assurance 
States are able to succeed where other 
situated, fail. 


experience the impetus which the backing 
of a large, ably managed company gives in the selling of life 
The impregnable strength of The Equitable; its 
standard up-to-date policies ;.its liberality and fair dealing are 
advantages which the most humble re; resentative may enjoy 
and profit by. 

The Equitable is the exemplification of all that is desirable 
Its assets are safely and profitably 
invested; its affairs are conducted economically, solely in 
interest of its policy-holders; its policies are liberal and com- 
prehensive ; its great financial strength insures the fulfillment of 
every obligation promptly and in full. 

The demand for insurance such as offered by The Equitable 
The return to Equitable repre- 
sentatives will be measured only by their industry, intelligence 


The Equitable Life Assurance Society of the United States 
120 Broadway, New York 


the 
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This catchy title is ‘being given gen- 
erally to a plan of insurance which has 
long been written, although not so ex- 
tensively as at present, under the name 
of partnership or corporation insur- 
ance. The need for full protection of 
one’s business interests is growing more 
and more apparent, with the result that 
announcements of large amounts of in- 
surance written on this plan have be- 
come common. 

In the October issue of The New 
England Business Builder, E. E. Rice, 
Boston manager of the Aetna Life had 
the following articie on the subject: 

“The title ‘Business Insurance’ is 
purposely vague. To some it may sig- 
nify protection of property and mova- 
bles against fire. To others it may 
mean insurance against defalcation of 
employees. To still others it may be 
synonymous to credit insurance or pro- 
tection against loss on outstanding ac- 
counts. It might include these and still 
other forms of indemnity which cover 
business risks. 

“But what I particularly refer to is 
a comparatively new function of the 
life insurance contract, namely, the pro- 
tection of a business against the loss 
of the very factors which make 2ne busi- 
ness a success, which are the brains, 
the financial acumen, or the untiring 
energy of the managing heads of the 
concern. 

Demand for Skilled Workers. 

“The evolution of the industry has 
resulted in she constant narrowing of 
the field of activity of the individual 
worker. The ‘jack-of-all-trades’ may 
insure himself if he wishes, but no- 
body else wants to insure him. His 
family will miss his wages, but his em- 
ployer has another man ready at a mo- 
men~’s notice to fill his place. It is the 
man who has locked up in his own indi- 
viduality the success of his particular 
business, or department of the business, 
whose loss is never felt until he is 
gone. Then his employer has the only 
alterna‘ive of experimentation until he 
finds another stromg man to fill the 
niche. This temporary embarrassment 
may mean a loss of five, ten, twenty or 
fifty thousand dollars. In some cases 
it may spell failure. 

“Right here is where the business 
form of life insurance steps in to avert 
the possibility of loss, in the manner 
which I shall endeavor to make clear. 

“Business life insurance may be 
roughly divided into two classes: Mu- 
tual insurance of principals, and insur- 
ance by principals of employees. 

“Under the first head comes ‘part- 
nership protection,’ an insurance of 
partners in favor of each other. 

“Two or three men decide to en*er 
business together. Realizing the value 
of each other’s services or capital, ani 
the greater value of their comibined ser- 
vices, they build wp through a period 
of years a business which is worth say 
$50,000 to each one. Suddenly one part- 
ner is taken away by death. The de- 
ceased partner’s estate is in such con- 
dition that his widow requires immedi- 
ate se‘tlement. The surviving partner 
or partners have their money locked up 
in their business. It is a time when 
they need every dollar they can lay 
their hands on. What are they to do? 
They are absolutely obliged to stop do- 
ing business and realize what they can 
in order to fulfill their obligations. This 
is an extreme case. 

“But cases are on record by the hun- 
dreds where businesses have been so 
crippled by the death of a partner that 
it has taken years before they got back 
to their old condition. 

“It is not a question of the deceased 
partner’s interest alone. It is also a 
question of loss of his services. He 
might have held the key through his 
personality to the entire business of the 
concern. This might never be found 
out until his death. 

“Right here the life insurance con- 
tract enters. The concern can lay by 


THE EASTERN UNDERWRITER 


"BUSINESS INSURANCE 


each year a comparatively small 
amount, which is largely an asset of the 
business, and in event of death an 
amount sufficient to cover the contin 
gency is payable to the surviving part- 
ners, thereby placing them in a position 
to purchase their partner’s interest and 
continue the business as before. 

“When it is further considered that 
the amount laid by each year can under 
some forms of partnership insurance be 
withdrawn after a period of years, in 
event of death not occurring, it will be 
seen that the only charge for the insur 
ance has been the interest on the money 
laid by. There is further no doubt that 
the credit and assets of a concern are 
safeguarded through this form of life 
insurance as in no other way. 

“This form of insurance applies also 
when the partnership is in the form of 
a close corporation where it is desirable 
to keep the stock of the corporation in 
active hands. Am agreement can be 
made between the parties interested 
whereby the deceased partner’s stock 
can be purchased at a certain figure by 
the survivors, the insurance contract 
furnishing the funds for this purpose. 

Brains an Insurable Asset 

“The second branch of business insur- 
ance relates to the protection of the 
business against the loss of managers 
who are trained specialists. The large 
corporations employ men to superintend 
the various departments of the business 
at salaries ranging from five to one 
hundred thousand dollars per annum. 
These men would @ertainly not receive 
this salary unless they were worth as 
much to the corporation. It is a well- 
known fact that the executive heads of 
large businesses find it extremely diffi- 
cult to put their hands on men capable 
of handling their vast interests. This 
being the case, why should they not 
guard themselves against loss by insur- 
ing these valuable men to an amount 
sufficient to indemnify the concern. This 
is actually done in great numbers of 
cases, and is rapidly being followed by 
smaller corporations who recognize its 
advantage. The cost is small compared 
with the liability involved. 

“This is often supplemented by dis- 
ability imsurance, whereby a certain 
amount per week is paid into the busi- 
ness in event the manager is laid up 
through sickness or accident. 

“As in the case of the partnership 
form the contract of insurance provides 
to pay back all or the greater part of 
the money after a period of years, so 
that the yearly deposit made increases 
the assets of ithe concern proportionate- 
ly. In fact, the amount laid by each 
year accumulates a snug little reserve 
fund which can be used as collateral in 
times of need, to the great advantage of 
the concern. It is a well-recognized fact 
that every manufacturer lays by a cer- 
tain amount each year to cover depre- 
ciation in his stock, machinery and fix- 
tures. Why is it not then a practical 
plan to lay by this amount in the form 
of insurance premiums, and at the same 
time cover the contingency of loss by 
death of the principal or managing 
heads of the business? 

“There is no doubt that life insurance 
will be used more and more to cover busi- 
ness risks as business men learn to un- 
derstand it better, and to realize that the 
money value of lives is far greater than | 
the value of the property they create, 
and far more worthy of protection.” 


Merit Recognized. 








Harwood E. Ryan, assistant actuary 
of the Massachusetts Insurance Depart- 
ment, has been appointed actuary to 
succeed Robertson G. Hunter, who re- 
cently entered the service of the Provt- 
dent Savings Life as secretary and ac- 
tuary. 

Mr. Ryan is a young man of consid- 
erable ability and promise in his chosen 
field. He is a protege of Henry Moir | 
the capable associate actuary of the‘ 
Home Life of New York. 


LIFE INSURANCE, WHEN? 
When does a man need life insurance, 
says Mutual Insurance? 


1. When he comes to die. Nine out 


of ten, no matfer how prosperous they 
may have been during some period in 
the past will leave no other estate, or at 
least not enough of other assets to save 
their families from pinching poverty. 

2. He needs life insurance before he 
dies, as, for example, when he finds him- 
self no longer insurable. He knows he 
needs it when he finds he cannot get it. 
He always intended to take insurance, 
or to add to the amount he already car- 
ries, but he deferred too long. Pro- 
crastination is the robber of widows and 
orphans. 

3. He needs life insurance now—all 
he can possibly carry. He needs it now 
because to-morrow, or next month, or 
next year, by reason of accident or di- 
sease he may be unable to get it. 

He needs it now because he is poor; 
or because, if fairly well to do, he would 
yet not leave such a provision for his 
family as he would like to leave, if he 
were suddenly taken away. 

He needs it now because, though he 
may be rich, he knows that riches often 
“make themselves wings.” He needs it 
because, being rich, he is able to pay for 
it, while a little later he may be unable 
to pay, or unable to get it even if he 
can pay. 

He needs it now because he can buy 
it cheaper to-day than ever he can in 
the future. He must have it sometime, 
and every year adds to the price that he 
will have to pay. 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1909... $47,980,647.74 
Liabilities... ........... 44,476,655.68 
Surplus... 3,503,992.06 


Alfred D. Foster, President 

D. F. Appel, Vice-President 

J. A. Barbey, Secretary 

Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 













“OLD HICKORY” 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 


CHATTANOOGA, TENNESSEE 


| Z. C. PATTEN, Presi*ent 
E. B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres.—Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt. of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 


Development 








WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 


Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 


Address President’s Office 


J. B. SELLS, Assistant to President 








extend over several states. 





Address, with record and references: 





« Scranton Life Insurance Co. 
wants a Strong Stock Mani to work 
out of the office on HOme=Office Leads 


The Company has produced nine millions of paid-for business in eighteen months 
This is an unusual opportunity for a man with character and ability, whocan demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 


JEFFERSON WALLACE, Sup't Agencies 
SCRANTON, PA. 
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POLICYHOLDER’S CRITICISMS. 





Cfficer of Mutual Life Answers Com- 
plaints As To Deferred Divi- 
dend Results. 





Concerning complaints which have 
been made as to results under deferred 
dividend policies, an official of the Mu- 
tual Life, speaking to a representative 
of the New York “Evening Post,” said: 

“The subject is one that, if taken up 
item by item and explained by an actu- 
ary, would be too involved and compli- 
cated to be readily understood by the 
layman,” said an officer. “The cash val- 
ues of all policies are fixed and estab- 
lished. They cannot be changed. To 
change them would be discrimination 
and against the rules of the company. 

“Of course, the holder may think his 
particular policy is worth much more 
money than the actuary who figures its 
valuation. That, I suppose, is the cause 
of all this criticism. It is just as though 
you and I held certain pieces of stock 
issue and went to the corporations who 
issued them to sell them back. We would 
ask one amount and the corporations 
would probably offer another, and the 
chances are that we would think the 
stock worth much more than the price 
offered. It is also true that the corpo- 
rations probably would be in a position 
to know more than we did as to the 
stock’s actual value. 

“So-with life insurance. The actuaries 
know more about the value of proper- 
ties, fluctuation and depreciation, rates 
of interest, and earnings than we do. 
They also know more about the reserve 
and the proportionate increase that must 
be maintained. 

Methods Explained. 

“The payments to policyholders under 
no circumstances may be considered as 
dividends. They are returns to the orig- 
inal investor of the money which has 
not been used. An illustration that will 
serve is that of some club or society 
where the members pay what they think 
they can afford—this man putting in $25, 
this one $50, and that person $75. Say 
the agreement under which they organ- 
ized is dissolved after a number of years. 
The charges against the organization 
are figured, the debts paid, and out of 
the sum remaining the members get 
their. proportionate share. The debt 
may be larger than was anticipated, or 
it may be smaller. The members, do 
not know just what is coming to them, 
but they get every penny that they are 
entitled to. 

“Undoubtedly, many of the _ policy- 
holders have been imposed upon and 
were promised returns out of all pro- 
portion to the natural order of things 
by the agents who wrote them. That 
this was wrong and an injustice to the 
public there can be no doubt. There is 
a law now which makes such a mis- 
representation a misdemeanor, and the 
management of companies do not ccun- 
tenance such tricks by their representa- 
tives. They wouldn’t have done so in 
the old days, if they had known about 
them, but it was such an enormous 
work that it became almost beyond the 
intelli heads of departments to 


grasp all the details 


gence ol 





“It is also a fact that the pugnacious 
policyholder, in figuring the value of his 
policy, wants the full amount paid in at 
4 per cent. compound interest, full pro- 
tection while paying his premiums, and 
a paid up policy at the end. He does 
not recognize such a thing as reserve, 
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and the only person to be considered is 
generally himself. 

“Most of the persistent critics are men 
who have labored under a sense of their 
fancied grievance so long that they have 
lost all idea of proportion, and think 
and work over nothing but the theory 
that a big corporation has ‘done’ them. 
To attempt to dissuade them from that 
belief and argue with them only excites 
all the aggression they have in them.” 


Has Kept Faith. 








An advertisement of the New Eng- 
land Mutua!, in the Boston Almanac of 


1847, contained the following para- 
graph: 
“Every person who is insured, there- 


by becomes a member of the Company, 
and has a right to vote at its meetings; 
he also, from the time of taking out his 
policy, has a proportional interest in 
the accumulated fund of the Company, 
which has gone on regularly increasing 
since commencing business, and prom- 
ises favorably for future distributions 
of profits, and this fund, with the guar- 
anty fund of $50,000, gives a strong as- 
surance of the solidity and stability of 
the Company.” 

The New England 
faith with its policyholders. Its assts 
a year ago were $47,980,648; legal lia- 
bilities $44,476,656; net surplus $3,503,- 
992. There can be no question as to its 
“solidity and stability,” and in addition 
thereto the management is ever mind- 
ful of the interests of its members—the 
assured. 


Mutual has kept 





San Antonio Coming to the Front. 

Texas is forging to the front rank 
among the states which have shown the 
greatest gain in the amount of new/ 
business written and paid for during the} 
year 1909. As a result of the with-| 
drawal of some twenty-six old compan- 
ies Texas capital was not lax in organ-| 
izing home enterprises and these Texas 
companies have exceeded the most 
sanguine expectations of their organi-| 
zers. } 

“The Equitable Life Insurance Com- 
pany of San Antonio,” to quote I. J. 
McGee, ‘“‘has been one of these fortunat’ 
concerns and its prosperity bespeaks its 
popularity with the insuring public. Its 
affairs have been managed with ultra 
conservatism and both its official and 
field force are to be congratulated upon 
the record they have made.’ ‘ 

SUGGESTIONS FOR DECEMBER. } 

(Continued from page 6.) 
| 
for their employes at holiday time, not | 
only because of the Christmas spirit pre- 
vailing, but because unusually hard and 
faithful work is done by many at such 
a time. The insuring of one such em- 
ploye or of a large number is appropri- 
ate to suggest for December. 

Many mercuants take stock right after 
Christmas and add to their life insur- 
ance after taking stock. 

Many corporations, as for example, 
the Carnegie Steel Company, pay a 
bonus to their employes at Christina. | 
time, and such extra money may be 
wisely invested in life insurance. It has 
been the custom, among some banks, 
and particularly brokers, after a suc- 
cessful year, to pay sums to their em- 
ployes sometimes amounting to more 
than a whole year’s salary. Promotions 
are often announced just before the new 
year, with increased compensation, part 
of which should be invested in life in- 
surance. 








RE-INSURANCE 











desiring to sell, reinsure 

guaranteed. 

907 Majestic Building 
DETROIT, MICH. 





Correspondence solicited feos Life eee Companies 
or merge. 
I represent clients with ample capital. 


Strict confidence 


WILLIAM L. WHITE 


BONDS, INVESTMENTS 
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Something Important. 





RELIAN CE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 


The regular monthly meeting of the 
Pittsburg Life Underwriters Association 
will be held at the Hotel Henry on Fri- 
day evening of this week. The princi- 
pal speaker will be F. W. Nash, of the 
sales and advertising department of H. 
J. Heinz Co., his subject being ‘‘Sales- 
manship.” 

The notice for the meeting contains 
the following paragraph: 

“A question will be brought before 
this meeting, which is of vital import- 
ance to every member of this associa- 


t‘on and we urge you to be present and Agents in 
speak on this particular and important 
question before any action is taken by PENNSYLVANIA 


this association.” 


O10, 


THE CREAT SOUTHWEST! 


UNQUESTIONABLY THE 


“LAND OF OPPORTUNITIES” 


In the Insurance Business. 


IOWA AND ALABAMA 








We want to get in touch with some Live Agents. 


Write for particulars concerning the ‘‘ Stockholders 
Executive Bureau ’’ Contract. 





Mid-Continent Life Insurance Company 
MUSKOGEE, OKLAHOMA 








SAMUEL QUINN, Fiscal Agent 








The Bankers Life Association of Des Moines 


# Mutual Association of Preferred Risks. Exceptional record for 29 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January J,1909 - - - $5$3,502,474.51 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, Generai Agent, Albany, N. Y. 








Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 


For further information, address 


HODGE WILSON, Supt. of Agents 








FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


——_———OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply to ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 


L. G. FOUSE, President 
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INDUSTRIAL DEPARTMENT 





OFFICE AND HOME. 

From the Life Insurance Company of 
Virginia we have received two calendars 
for the year 1909. One is attractive for 
business purposes and the other is 
splendidly fitted for the home. 

Incidentally this staid old Virginia 
corporation has long been well entrench- 
ed in the homes of the people of the 
South but during the present year, it 
has made marked progress in obtaining 
the patronage of business men. It still 
has a high appreciation of the “5 cents 
a week,” but is also able to show con- 
tracts issued for $50,000. In other words 
the Ordinary department is showing 
commendable gains. 





IN STRAIGHT CANVAS- 
SING. 


APPROACH 





a man’s daily work drifts 
into a daily grind, and in how many 
instanees is his interest sustained by 
dire necessity only! It is very different 
with us. When our audience on the 
debit is tired of hearing the same old 
story from week to week, we can al- 
ways get a new audience by just can- 
vassing the families between our reg- 
ular calls. This method of canvassing 
offers a man a pleasant change of pas- 
ture, and prevents the daily grind so to 
he feared, for change of face works 
‘vonders to the seller as well as to the 
buyer. 

In presenting the subject of your 
business to the new prospect, it is well 
to learn the name of the family you are 
about to call upon, as it may, 
make much difference in your recep- 
tion. You know how it is yourself, if 
some one comes to your door, and when 
greeted by some member of the family 
says “Is Mr. Moneymaker at home?” 
You and they feel better toward the 
ealler because he has mentioned your 
name, while had he fussed around, ask- 
ing for the man or the lady of the 
house, the first impression made by him 
would most likely be unfavorable. It is 
true that if you as a canvasser know 
your business, you would soon set mat- 
ters right, but what’s the use of having 
to do this when you can get the name 
of the family you are going to call upon 
hy simply asking some one in the 
neighborhood. During your interview, 
be nice, but not too nice: be manly— 
iook your subject in the eye; don’t 
speak to the prospective insurer as 
though you were afraid he might really 
give you some business. Talk with the 
confidence born of knowledge, and if 
you have not that knowledge, get it be- 
fore you talk. Read your contracts, 
taik them, and you will be surprised 
how soon you will develop confidence, 
which is the forerunner of success. 
Read your hidustrial and Ordinary con- 
tracts until you know the provisions 
and conditions practically by heart, not 
necessarily word for word, but so you 
are familiar with their meaning and in- 
tent. Get acquainted with your raie- 
book, so that when you want a ra‘e for 
Industrial or Ordinary you can “leaf it” 
as though your fingers were not all 
thumbs. 

Remember, all people do not have 
the same point of view. Get the view- 
point of your prospect—you may have 
to feel for it a little—then get next to 
him and you will get something—if it is 
only experience. Coin this experience, 
and no one will have to coax you to 
straight-canvass. 

Some spend more time in wondering 
where to canvass than they do in can- 
vassing. If you are a debit man, ean- 
vass between your calls. There will al- 
ways be new families moving in, grown- 
ups getting married, boys and girls 
graduating from the schools to the of- 


How often 


ie or the shop, whose earning power 


has become a factor in the family 
treasury. 
If you are a_ debit-builder, concen- 


trate your efforts in good sections; 
avoic the slums. A section where the 
population is made up of skilled me- 
chanics and home-builders is always a 
fertile field. 

Never be timid about canvassing. 
Nearly every man has it in his heart to 
give his feilow man a chance; he is 
anxious to leave something to his fam- 
ily besides a good name; he wants to 
provide more for then: than fell to him. 
He is therefore likely to welcome any 
considerate man who presents a Pru- 
dential contract to him, if the presenta- 
ition is made in a manner to inspire 
confidence in the canvasser and his 
company.—‘Prudential Record.” 





Enjoying Good Year. 





In speaking of the 
Atlanta, and the success of its field 
men, the Insurance Herald, says:— 
“The Empire Life agents made good 
records during the month of October. 
The leaders, beginning with the largest 
volume of business written, are: Fred 
Cc. Wallis, Savannah; Atlanta Agency 
Company, Atlanta; J. L. Jessup Agen- 
cy, Macon; H. C. Lovick, Augusta and 
South Georgia Agency Company at 
Bainbridge. Business written during 
October was $716,000. Business written 
during ten months of the year amounts 
to $7,110,200.” 


Empire Life of 





Officers Indicted. 





John N. McEachern, president and R 
H. Dobbs, vice-president respectively of 
the Industrial Life & Health Insurance 
Company of Atlanta have been indicted 
under charges of cheating and swind- 
ling, entered by some of its policyhol- 
ders. It is claimed that they have taken 
advantage of claimants in the settling 
of claims. 


The company blames a former agent 





for the trouble and maintains that no 
basis exists for the charges made. 
W. Klusmeier, assistant in the Vin- 


cennes (Ind.) district of the Prudential 
has been promoted to a_ superintend- 


ency in charge of the same district, 
succeeding E. W. Barrett, now in 
charge of the Oakland (Cal.) distric 
Mr. Klusmeier entered the service of 
the company as an agent in March, 
1905. 


The following have been admitted to 
membership in the Prudential Old 
Guard: Arthur A. Hearn, Asst., Salis- 
bury, Md.; William P. Brooks, Agt., Bal- 
timore, No. 2;Frank Stachowiak, Asst., 
Chicago No. 14; Frank Cahill, Aegt., 
Philadelphia No. 8; Reuben J. Seor*, 

Agt., Ellenville, N. Y.; Norman H. Hel- 
aol, " At., Kansas City No. 2; James 
M. Burrus, Agt., Kansas City No. 2. 





The Prudential has opened a new dis- 
trict in Oakland, Cal., known as No. 2, 
with Supt. E. W. Barrett, formerly of 
the Vincennes, Ind., district in charge. 





Sustains Insurance Limit Law. 
The Appellate Division 
York Supreme Court, has sustained ihe 
New York Life in refusing to accepi 
applications tendered by Charles H. 
Lush, one of its agents, owing to a pos- 
sibility of exceeding its allotment for 
new business as allowed by the law. 
As the constitutionality of the lim- 
itation law was involved, the 


of the New 


to the suit. 
law. 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








| 
Attornoy- 
General intervened and became a party| 
This decision upholds the | 





Lhe 
Metropolitan Life 
Insurance Company 


(Incorporated by the State of New York) 
(Stock Company 


‘Of the People 
the COMPaDY By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 


6,343 per day in Number of Policies 
placed and paid for. 

$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 


Policyholders and Addition to Re- 
serve. 

$126,996.37 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 











J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 





HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31,1908................-- 
Insurance in Force, Dec. 31, 1908... 
Payments to Policy Holders since Organization 


$ 4,444,711.62 
63,309,202.00 
8,926,182.91 








INDUSTRIAL 


INSURANCE 





who are steady, energetic, 


H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for af 
and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


y additional met 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l*beral Industrial Policy 











ABSOLUTE 


policy issued by 


Citizens Life Insurance Company 
Louisville, Kentucky 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 


LIBERAL CONTRACTS 


SECURITY 


this Company 








W. H. GREGORY, President 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corboration, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A, 
Watson, Secretary and Treasurer. 
The address of the officers is the office 


of this newspaper. Telephone 2497 
John. 
Subscription Price. $3.00 a year. 


Single copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 


ONE MAN POWER. 





With striking force the shameful tale 
of George P. Sheldon’s mismanagement 
of the Phenix Insurance Company of 
Brooklyn, and of the calling in of Henry 
Evans, president of the Continental In- 
surance Company to thoroughly re- 
organize the affairs of the first named 
institution, portrays at once the weak- 
ness and the strength of the “one man 
company power.” 

In the affairs of the Phenix Mr. She.- 
don completely dominated. He it was 
that determined the policy of the com- 
pany and the instructions he gave were 
implicitly. The directorate 
of the institution was unusually small, 
and the members apparently adopted 
biindly whatever suggestions Mr. Shel- 
Gen made. The folly of such procedure 
has now been made clear to them, ana 
they will have to explain their course 
to the Grand Jury. 


followed 


as best they can 

The Continental too, has long been 
known as a one man company—Hoje, 
Lampher, Moore, Evans, as its succes- 
men of 
such pronounced individuality as would 
brook of no interferance with the poli- 
cies they had mapped out. And yet the 
that has cost the Phenix so 
dear, has made the Continental one of 
the very strongest fire underwriting in- 
stitutions of the country, and a verit- 
able mine for its fortunate stockholders. 


sive chief executives were all 


course 


The lesson of the contrast is but a 
repetition of that oft told, namely that 
in its final analysis the making or marr- 
ing of business enterprises, is dependant 
not upon systems, but upon the char= 
acter of the men behind them. 


What a remarkable tribute to the 
reputation that President Evans enjoys 
in the fire underwriting world is the con- 
fidence felt in the rehabilitation of the 
Phenix now that it is known he will 
direct the work. 

Blunt to an unusual degree, and with 
few real friends in the business 
Mr. Evans is yet known as a man o1 
the strictest integrity, and of unusual 
business capacity. Whatever task he 


essays will be done thoroughly, and with 
a directness that considers naught but 
the end in view. While the present 
plight of the Phenix is a matter for deep 
regret, it is a foregone conclusion that 
once Mr. Evans completes the task of 
its reorganization, the work will be 
done with a thoroughness that cannot De 
gainsaid. 





MUTUALIZATION. 





The sale of a controlling interest in 
the Equitable Life to J. Pierpont Mor- 
gan, has again brought to the front the 
question of a mutualization of the So- 
ciety. Intimation has been made that 
Mr. Morgan proposes to extend his 
philanthropy by presenting the stock 
purchased tc the Society, a somewhat 
absurd ides. The Equitable is in no 
need of being the object of charity. 

A more likely prop)sition would be 
that of selling the stock to the com- 
pany, using iis surplus for this purpose, 
and retiring same. Both Mr. Morgan 
and George W. Perkins, have stated to 
Superintendent of Insurance Hotchkiss, 
that it was ithe intention, as soon as 
practical, to place the control where it 
would be beyond the power of any 3in- 
gle individual. Does this mean com 
plete mutualization ? 

If such should be the case, it is inter- 
esting to note the demand upon the 
part of the policyholders for such a 
change. Following the acquisition of 
the stock of James H. Hyde, by 
Thomas F. Ryan, the latter placed the 
yoting power of his holdings with three 
trustees—the late Grover Cleveland, 
George Westinghouse and Morgan J. 
O'Brien—at ihe same time extending to 
the policyholders a_ right to elect 28 
out of a total of 52 directors; in other 
words at each election policyholders se- 
lect seven and stockholders six direct- 
The annual election was held Jast 


ors. 

Wednesday, and less than 50 out of 
600,000 policyholders availed them- 
selves of the privilege of voting. A re- 


markable feature is that not a single 
vote was received by mail. 

Were such evidence of indifference 
to occur ordinarily, its importance 
might be minimized, but it comes fol- 
lowing an active and costly campaign 
in favor of real mutualization of mutual 
life insurance companies, i. e., the exer- 
cising of voting power by policyholders. 

Under the circumstances, not alone 
in connection with the Equitable Life 
election, but also those of other com- 
panies, it can only be assumed that 
policyholders do not care for voting 
power. What they desire is competeat 
management, guaranteeing fair returas 
of money invested in the way of prem- 
iums. 


DEATH-DEALING 





HOUSE FLY. 





Twenty billions of dollars saved and 
the span of human life increased for 
every person by two years is what Dr. 
Daniel D. Jackson estrmates would be 
the result if the pestiferous housefly 
could be exterminated at one fell Swoop. 
Dr. Jackson spoke in Lakewood, N. J., 
recently to the New Jersey Sanitary 
Association on “Flies as Disseminaitors 
of Disease.” Amplifying the foregoing 
statement, he went on: 

This would mean a saving of 170,- 


THE EASTERN UNDERWRITER 





000,000 years of human life or 4,000,000 
lives of the present average length. 
besides, there would be the inestimable 
saving to families and friends of suffer- 
ing, worry and misery and also of an 
enormous amount of illness which is 
not fatal. 

Dr. Jackson said he believed the re- 
cent typhoid epidemic in New York 
could be traced to flies. He told of one 
block in which more than one hundred 
cases of typhoid developed. Back of 
that block were two stables. 





BUSINESS INSURANCE. 





A short time ago the public received 
a surprise in the announcement of 
Hampton’s Magazine that it had se- 
cured full rights to publish exclusively 
the story of Commander Robert E. 
Peary’s dash to the North Pole, the 
reported price for the story being in 
excess of any heretofore quoted as 
paid. 

Of course the completion of the con- 
tract, so far as Commander Peary is 
concerned might be jeopardized and in 
fact prove an impossibility by his pre- 
mature or unexpected death. This 
naturally would entail financial loss to 
Hampton’s Magazine, it being assumed 
that the publishers saw a handsome 
profit in handling the story before 
agreeing to pay so generously for it. 

To protect against this possible loss, 
a $50,000 depreciating term policy has 


been taken out in the Travelers In- 
surance Company, covering on Com- 
mander Peary’s life. The term is 10 


months, the face of the policy depre- 
ciating at the rate of $5,000 per month. 

This is another evidence of the broad 
field existing for wide-awake solic‘tors. 


SUCCEEDS T. J. McCOMB. 


Milas Lasater Appointed 
Commissioner of Oklahoma 
merly a Banker. 





Insurance 
For- 


In succession to T. J. McComb, resign- 
ed, Milas Lasater of Pauls Valley, has 
been appointed insurance commissioner 
of Oklahoma, and is now in charge. 
The new incumbent is a native of Texas 
and for some years has been an execu- 
tive of the First National Bank of Pauls 
Valley. : 

Mr. McComb re‘tired to become offici- 
ally identified with the Inter-State Life 
of Oklahoma City. 

The retiring Commissioner is a native 
of Jack County, Texas. He received a 
legal education in the North Texas Bap- 
tist College, and after practising a few 
years, turned his attention to insurance. 
He went from Fort Worth to Oklahoma 
in 1900 as general agent for a life in- 
surance company, which position he 
held at the time of his election. He 
was instrumental in drafting and hav- 
ing enacted the Oklahoma insurance 
laws by the Second Legislature. 





Deposit Guarantee for Illinois. 


There is a feeling among Chicago 
banks that the next legislature proposes 
to pass some drastic legislation looking 
toward the guarantee of savings depos- 
its. It is believed that some such action 
can be expected in the near future not 
only for Illinois but Wisconsin as well. 
Bankers who are in close touch with 





affairs at Springfield maintain a stoical 
silence on the matter but are credited 
with expressions which indicate a grave 
apprehension lest some radical move be 
made that will not only disrupt present 
methods of banking but perhaps cripple 
the entire system. 


December 9, 1909. 





PETITION FILED. 


Incorporators of Merchants and Man- 
ufacturers of Atlanta Declare Inten- 
tion of Company. 





Petition for the Merchants and Manu- 
facturers’ Insurance Company of Atlan- 
ta, has been filed with the Secretary of 
State for Georgia. The document reads: 

Georgia, Fulton County.—To the Hon. 
orable Philip Cook, Secretary otf 
State of the state of Georgia: The un- 
dersigned petitioners desire to be incor- 
porated under and by virtue of the laws 
of Georgia under the name and style of 
the 

1. “Merchants and 
Insurance Company.” 

2. For the purpose of insuring all 
kinds of property, whether real, person- 
al or mixed against losses by fire, light- 
ning, windstorms and tornadoes and 
against the hazards of inland navigation 
and transportation of every kind, upon 
such rates or premiums as may be deter- 
mined, and for the purpose of effecting 
reinsurance of any risk assumed by said 
company and reinsuring other corpora- 
tions or persons against loss or on con- 
tracts covering risks embraced within 
one of the classes already indicated, up- 
on such terms as may be agreed upon. 

3. The amount of the proposed capi- 
tal stock of said company is one million 
($1,000,000) dollars, to consist of ten 
thousand (10,000) shares of the par 
value of one hundred ($100) dollars per 
share, of which the number of shares 
subscribed for by each of your petition- 
ers is set down opposite his signature to 
this petition. 

4. The principal office of said com- 
pany shall be at Atlanta, Georgia, but 
it shall have the right to establish 
branch offices and agencies at any place 
or places in the state of Georgia, or in 
any other state or territory, or the 
United States, or any foreign country, 
if it should desire to do so. 

5. Petitioners have given thirty (30) 
days’ notice of their intention to apply 
for a charter as aforesaid by the pub- 
lication of this petition in ““The Atlantic 
Constitution,” the newspaper in which 
the legal advertising of said county are 
published, once a week for four weeks 
and they do in good faith intend to go 
forward without delay to raise the capi- 
tal stock and organize said company. 

Wherefore, your petitioners pray that 
they, together with their associates, suc- 
cessors and assigns, may be created a 
body politic and corporate under the 
name and style, and for the purposes 
aforesaid, with all the rights, powers, 
privileges and immunities, and subject 
to all of the restrictions and regulations 
provided by law. 

Then follows the names of the nine- 
teen incorporators, each of whom sub- 
scribes for five shares of the proposed 
company’s stock. 


Manufacturers’ 


Building Operations in Rochester. 

In the eleven months ended Novem- 
ber 30, last, the building operations at 
Rochester, N. Y., totaled $8,638,628, 9s 
against $4,628,982 for the corresponding 
period of last year, and of $6,609,470 
for the first eleven months of 1907. 

The figures are extraordinary for the 
time of year, and large for any season. 
The figures are all the more remark- 
able when it is understood that nearly 
all of the permits are for residence 
buildings. Only one single building is 
listed to cost more than $10,000 and 
that is a manufacturing structure of a 
valuation of $30,000. 








Cannot Incorporate Lloyds, New York. 





The New York Insurance Department 
has been upheld by the court in its re- 
fusal to favor the insurance of a char- 
ter to a brokerage concern seeking to 
be known as Lloyds, New York. 
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THREATENED ERUPTION, 


FALLS 





TROUBLE AT LITTLE 





Hopeless of Securing Proper Support 
From Headquarters Loyal Agents 
Intend Protecting Themselves. 





Little Falls, N. Y., Dec. 8.—There are 
signs in the sky that this interestin, 
little city is about to indulge in one of 
ils triennial rate debauches. The town 
is small, but its ability to cause gather- 
erings of field men and grave discussions 
of company officials periodically, would 
seem to indicate that it is of more im- 
portance in the insurance world than 
the number of its inhabitants would 
tend to show. 

It seems that a number of years ago 
a large agency got into difficulties of 
one kind and another which finally led 
to its sale. while this in turn brought 
about a rate war during which a large 
volume of preferred business was writ- 
ten at rates far below those usually con- 
sidered adequate. The matter was 
straightened out apparently, but rate 
cutting and form violations continued, 
resulting in another period of open rates 
and finally an examination of the books 
of the various agencies here, and the 
discovery that one particular office was 
the chief offender. Again the matter 
was straightened out supposedly, but 
when the three year period again rolled 
around, a number of companies broke 
cut in open rate cutt.ng and grabbed all 
the business in sight. 

This time when the battle was over 
and apparent peace reigned—the offend- 
ing companies retaining the business 
written in this way—a number of the 
most prominent and influential compa- 
nies made an agreement that if their 
respective agents did not comform tv 
good practices, obtain tarnuf rates and 
correct forms, cease rebating and can- 
celing business pro rata which should 
have been at short rate, etc., these com- 
panies would withdraw from such agen- 
cies. The only trouble wita this agree- 
ment was that it wasn’t kept. True, two 
companies did withdraw from one of the 
smaller agencies, but it was afterward 
stated that it was not on account of this 
agreement. 

Time went along and in less than a 
year evidence entirely convincing in 
every was was produced, showing that 
this same agency that was found to be 
the chief offender in other investigations 
was committing all sorts of violations 
and companies in that agency were re- 
minded of their virtuous resolutions. A 
cat with its nose in the cream jug could 
not have been quieter than these compa- 
nies. Indeed it was hinted that was the 
reason. However, some notice had to be 
taken of the matter, so it was discussed 
and laid over from time to time, until 
finally it was resolved that since more 


time was being given to Little Falls 
than to more important places and thi» 
being an improper waste of energy that 
therefore the matter be laid away in 
moth balls. And yet Croker coined the 
phrase, “I have nothing to regret and 
nothing to be ashamed of.” 

Now the three year period is just at 
hand. No action has been taken by any 
cone to relieve the situation, or to protect 
either loyal companies or agents. It is 
currently reported that those agencies 
which have heretofore been loyal have 
despaired of getting any support or pro- 
tection, and have fortified themselves by 
tuking on non-board companies, and 
propose to use their own measures for 
taking care of their business. This ca. 
lead to no good thing. It simply means 
that if companies remain in agencies 
which are board or non-board as it suits 
their convenience, they must do so at 
the loss of their self-respect, white if 
they withdraw it means that such « 
ceurse is forced upon them because some 
of the most prominent companies in the 
business decline to keep their agree- 
ments. ‘ 

This is not a nice situation, and to 
the man on the outside it would seem as 
though one of two courses should be 
taken, either strong enough measures, if 
there be such, to insure a final definite 
cleaning up of this long drawn oui sit- 
uation, or else what is probably neces- 
sery, a long period of open rates. 


WILL REPORT DIRECT TO NEWARK 





Texas Business of American Insurance 
Company to be Controlled From 
Head Office. 





Although the arrangement now in 
force between the American Insurance 
Company of Newark, and Cochran, 
Thomas and Company of Dallas, as de- 
partment managers, terminates on the 
first of the year, the corporation will 
continue in Texas, restricting opera- 
tions however to the principle cities of 
the State. The continuing agencies will 
report direct to the head office. 

Oklahoma will in future be under the 
jurisdiction of Western Manager Shel- 
don of Rockford, Ill., while the com- 
pany will withdraw wholly from Ar- 
kansas, reinsuring what business it now 
has there. The latter action is impelled 
by the rabid anti-corporation policy of 
Arkansas, and the inability of insurance 
companies to get fair treatment in the 
commonwealth. 

A. E. Larter, vice-president of the 
American, is now in the Southwest 
leoking after the company’s interests 
there. . 





Death claimed Eugene Eagles, long a 
valued head office employee of the Ger- 
man American Insurance Company, cf 
this city, on Saturday last. 








way. 


Prudential. 


goods, particularly that 


TEL. 





OH, YOU FIRE INSURANCE PEOPLE ! 


They tell me most of you have a man in your outfit 
who attends to the wants of your customers in a Life Insurance 
If you don’t mind, I’d like mighty well to get in touch 
with that man, for I believe I can show him that it is fo Ais 
and your advantage to close a contract with me for the 
You’re sure to like the Company and it’s 
wonderful 
Income Policy. Do drop me a line or telephone me, 
and let’s make a date anyhow. 


ROBERT J. MIX, Manager 
261 Broadway, New York City 
6672 BARCLAY 


New Monthly 
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Putting your boo 
safe 
isnt the only pre- 
caution youtake to 
guard your property 
against loss by fire, 


butare you taking every 
precaution? ucan 


positively prevent 
serious fire loss. 


INTERNATIONAL SPRINKLERS 


properly installed makeit impossible for 
afire oh your property togain headway. 
They will drown out the firé at the star 
They will doit every time- infallibly. 
Insurance interests endorse Interna 
tional Sprinklers and quote lower 
premiums where they 
are installed. 

Its up to you. 


ay International 
7 Sprinkler Co. 
Philadelphia 


















WAS THE MOVE A WISE ONE? 





Modification of “Pink-Slip” Charge at 
Rochester Simply Created 
New Strife. 





Gossip from up-State filtering down 
this way seems to indicate dissatisfac- 
tion in Rochester over the modification 
of the “pink slip” charges there. Now 
that the deed is done local men are say- 
ing that this was not what they wanted 
at all, nor is it working out as the com- 
panies expected. It seems that most of 
the anxiety for modification or abolition 
of the “pink slip’ came from those in 
the insurance business, not the general 
public, which was becoming resigned to 
the situation. The morning after the 
charges were modified as published in 
The Eastern Underwriter of the lit 
ultimo, all the Rochester papers came 
ovt with the news, and the impression 
rapidly spread around that “The Pink 
Slip Charge was taken off.” Those who 
had policies expiring on property not 
exempted were treated to a rude sur- 
prise, and the shock produced a much 
worse effect than if the charge had been 
continued everywhere as inaugurated. 

Another cause of confusion was the 
blanket exemption of all property out- 
side the congested district “except spe- 
cial hazards.”” The question at once 
arose as to what risks were special haz- 
ards and what were not! Had there been 
some list prepared showing definitely 
what classes were to be included under 
this generalization, the trouble would 
have been avoided. As it is the question is 
the subject of constant disputes, and in 
many cases the assured is drawn into 
the discussion, with, it is feared, un- 
popular results to the companies. Un- 
fortunately the impression seems rather 
general that insurance companies are a 
pretty high-handed lot, and in these 
days when the large business interests 
are so generally recognizing the value 
of favorable public opinion, it would 
seem wise to avoid in every way possi- 
ble controversies of any kind. 

As stated in our previous issue, many 
of the more experienced field men felt 
that no change should be made in the 
“pink slip” charges until the new rat- 


ings for Rochester were ready for pro- 
mulgation when the whole thing could 
have been done at one time. 


PATERSON AGENTS CONFER. 





Meet with State and National Officials 
to Consider Local Organization— 
Sentiment Favorable. 





A well attended meeting of the Pater- 
son local agents took place in the Colt 
building of that city December 1 at eight 


o’clock in the evening. The meeting 
was called to confer with President 
Ward of the State, and Secretary Put- 
nam of the National Association of Lo- 


cal Fire Insurance Agents, to conside1 
local conditions in Paterson and New 
Jersey, and also the question of affili- 
ating with the State and National Asso- 


ciations. The situation was thoroughly 
discussed, most of the leading agents 
being represented. It was decided to 


bring up at the next meeting of the Pat- 
erson Club the question of affiliation. 
In the meantime a large number of in- 
dividual agents have joined the Nation- 
al and State associations. 

This conference will probably soon be 
followed by a meeting of the state asso- 
ciation, as the local agents in Jersey City, 


Newark, Trenton, Atlantic City, Eliza- 
beth and other points are greatly in- 
terested in getting together to talk over 
local conditions. As it is now 
certain that local rating in New Jersey 
will hereafter be done on the indepen- 
dent bureau system, it is not improbable 
that agents may decide to retain their 
local organizations with a view to 
handling other questions of local prac- 
tice. 


Rules for Selecting Fire Chiefs. 

Under the revised rules of the State 
Civil Service Commission, fire depart- 
ment chiefs for all cities of the second- 
class in New York State, shall be taken 
from the non-competitive class. No one 
shall be chosen for the position who 
is not a member of the department 
either in the first or second grade be- 
low that of chief. 
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PHENIX PERFECTLY SOLVENT. 
(Continued from page 1.) 





whose examiners have been in the 
Phenix office since October 13, the vice- 
president, Mr. Ingraham, and the direc- 
tors of the company, that, in my opin- 
ion, the capital of the company, $1,500,- 
000, is intact, and fhere is besides a net 
surplus of some $500,000. Under such 
circumstances you will realize that your 
interests and those of your customers are 
safeguarded. I confidently call on you 
to show loyalty to the Phenix.” 
A Story of Shame. 

The full statement issued by the New 
York Insurance Department is as here 
set forth: 

‘An examination of the Phenix In- 
surance Company of Brooklyn was be- 
gun early in October and will not be 
completed for some weeks yet. The ex- 
amination, however, has shown the ex- 
istence of such conditions as seem to 
require action by the criminal author- 
ities, as well as a general statement to 
the public, preliminary to the regular 
official report that will be filed by the 
examiners at the conclusion of their 
work. 

Directors Grossly Negligent. 

“In brief, this company, apparemly 
with the consent of its directors, both 
present and past, has been for years a 
one-man institution; and the transac- 
tions of that man having been such as 
are characterized by the facts I am 
about to state, the directors who have 
permitted him to do as he has done, 
are, in the judgment of the Insurance 
Department, equally responsible to the 
public for the acts which he has commit- 
ted. 

“In 1893, the books of this company 
show that its then directors passed a 
resolution permitting the president of 
this company to pledge its securities fu. 
loans to the company, and though they 
or their successors must have been made 
aware that this power vested in him led 
from time to time to considerable losses, 
such resolution was not rescinded until 
the present condition of the company 
was brought to the attention of the pres- 
ent directors by the Insurance Depart- 
ment. 

“Further, though it seems to appear 
that the board of directors of this com- 
pany never gave its president specific 
authority to loan the company’s funds, 
such president has made during a period 
of years large collateral loans and 
has reported them to the company’s ex- 
ecutive committee and board from time 
to time only '» the figures representing 
the footing of such loans. 

“Still further, though by the by-laws 
of this company the committee on fi- 
nance and loans alone has the power to 
lend the company’s money, such com- 
mittee seems never to have exercised 
this power; in fact, the department is 
informed that the present members of 
such committee did not know that they 
were members thereof. Other facts de- 
veloped by the examination might be 
stated to demonstrate the statement 
that the Phenix Insurance Company, in 
its financial operations was really 
George P. Sheldon, and that the direc- 
tors of the company have seemingly 
never objected to his operations or 
properly exercised their functions in this 
respect. 

“Mr. Sheldon has been president of 
the Phenix Insurance Company since 
1887. The other officers and directors 
of such company at present are: 
Ingraham, vice-president; 
Charles F. Koster, secretary; John Cart- 


“George 








WANTED 


Suburban representation of a reliable 


Company for New York and New Jersey 
territory Address SUBURBAN,” In 
care of EASTERN UNDERWRITER 


105 William Street, New York, N. Y, 











THE EASTERN UNDERWRITER 


ledge, E. ©. Converse, B. J. Greenhut, 
George M. Hard, Frank J. Logan and 
William J. Logan, directors, in addition 
to the officers above mentioned. 

“Discoveries thus far made warrant 
the following statement: 

Faise Annual Reports. 

“First—That each of the annual re- 
ports made to the New York Insurance 
Department during at least the last ten 
years, and probably for a longer period, 
is false in more than one particular. 

“Second—That assets of the company 
which President Sheldon did not wish 
to report because of their questionable 
value, in particular, certain asseis 
which he originally sold to the com- 
pany, have, year by year, at annual 
statement time—that is, December 31— 
passed through what is designated by 
one of the directors as ‘wash sales’ with 
the result that instead of such securi- 
ties being reported as assets, other sv 
curities of approximately the same 
value as the questionable securities 
have appeared therein. 

“Third—That, acting under the au- 
thority of the resolution above men- 
tioned, President Sheldon has for years 
maintained in at least one brokerage 
house a speculative margin account in 
the name of the company, using the as- 
sets of the company as collateral to his 
operations in such accounts. 

“Fourth—That drafts on such brok- 
erage account, drawn by him as presi- 
dent, have been converted to his own 
personal use, the aggregate of such 
drafts being a considerable amount. 

“Fifth—That section 16 of the insur- 
ance law has been violated by reason of 
the fact that loans have been made by 
this company, since the amendatory act 
of 1906, to both President Sheldon and 
Secretary Koster. The aggregate of 
such loans to President Sheldon during 
the period is upward of $136,000, and 
tc Mr. Koster $7,500. 

“Sixth—President Sheldon has also 
for some years overdrawn his salary 
account, and the same !s now paid tu 
October 1, 1910. 

“Seventh—While the investigation o 
some of Mr. Sheldon’s operations is by 
no means completed, developments thus 
far reveal conditions, which in the 
judgment of the department, should 
have put the financial institutions and 
brokerage houses, with which he oper- 
ated on inquiry and may make it possi- 
ble for the company to recoup some of 
its losses through such operations. 

“Until the examination is complete it 
will be impossible for the department | 
to state definitely whether the capita! | 
of this company is impaired. It can | 
say, however, that thus far no evidence | 
appears either that its securities are not 
intact, though some were not in the} 
company’s vaults at the time the ex- 
amination began, or that its assets have | 
been so depleted that the public which 
holds its policies need be much con- | 
cerned as to the same. | 

“The annual statement as of Decem- 
ber 31 last indicated that this company 
had a paid-in capital of one million five 
hundred thousand doflars ($1,500,000) 
and about one million dollars ($1,000,- 
000) surplus, or a surplus to policyhold- 
ers of about two and one-half million 
dollars ($2,500,000). From information | 
now in hand the department believes 
that a charge off of one million dollars 
($1,000,000) will be sufficient to balance 
the losses due to the transactions and 
operations above outlined. If so there 
will still be, on the basis of the annual 
statement of December 31 last, asur- 
plus to policyholders of one million, five 
hundred thousand dollars ($1,500,000), 
The quarterly statement of September 
30, 1909, shows a claimed increase in 
surplus during the first nine months of 
the present year of approximately five 
hundred thousand dollars ($500,000), 
and if such statement is found to be} 
correct on verification, the surplus to | 
policyholders on the above basis would 
be two million dollars ($2,000,000). 

“Further, at a meeting of the board | 
of directors held to-day, President Shel- 
don was removed from office and in on! 


stead E. W. T. Gray, who up to that 
time had been the auditor of the Con- 
tinental Insurance Company, was elect- 
ed president, and Henry Evans, presi- 
dent of the Continental, was elected a 
director and made the cnairman of the 
executive committee. This action on 
the part of the directors of the Phenix 
Insurance Company meets with the ap- 
proval of the department and should 
assure the public. 

“The department believes that the 


above statement does not, by any 
means, include all of the improper 
transactions, and worse, with which 


the president of this company is charge- 
able. In another matter, too, he and 
the other directors, who knew of the 
facts, are highly censurable. 

“The books of the company show that 
at various times during the past seve. 
teen years, and chiefly in the years 1900- 
05, inclusive, members of the New York 
Insurance Department, whose duty it 
was to supervise and examine this com- 
pany accepted from this company col- 
lateral loans in large amounts, such 
loans being made by President Sheldon. 

Loans to State Officials. 

“The first of these loans was made 
te James F. Pierce on July 23, 1893, te 
then being Superintendent of Insurance 
of the State of New York. The aggre- 
gate of the loans to Mr. Pierce was $39,- 
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500, the first loan of $10,000 being paid 
off in June 1895, while Mr. Pierce was 
still superintendent. The balance of 
such loan was cancelled, apparently, in 
part on June 30, 1902, some time after 
Mr. Pierce ceased to be superintendent, 
by a credit of $15,000 and a correspond- 
ing charge for ‘counsel fees, etc.,’ and 
the remaining balance, $14,500, charged 
to profit and loss. The last item, viz.: 
$14,500, was, however, in January, 1906, 
met by the payment to the company 
from the estate of Mr. Pierce, then 
dead. 

“The books of the company also show 
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that beginning in May, 1899 and con- 
tinuing until June, 1904, Isaac Vander- 
pcel, who was during all that period 
chief examiner of insurance companies, 
located at the New York office of the 
department, borrowed from this com- 
pany on collaterals upward of one hun- 
dred thousand dollars ($100,000). 

“The last credit on this account, 
which closed the same, was made on 
November 15, 1904, by a transfer of the 
account to Tilghman, Rowland & Co., a 
firm of brokers now out of business. 

“The books of the company also show 
that beginning in April, 1901, and cou 
tinuing until June, 1904, Robert H. 
Hunter, who during all that period was 
the first deputy superintendent of insur- 
ance, in charge at the New York office, 
borrowed from this company on col- 
laterals a total of $60,040.77, and that in 
October, 1906, the balance of the prin- 
cipal and interest of such loan was paid 
by a transfer of the same to a broke: 
age house on their check for upward 
of $33,000. Thereafter and until 1907 
this loan was carried by such brokers in 
the personal account of Mr. Sheldon, 
and when the collaterals were closed 
out in the last mentioned year it show- 
ed a loss of upwards of $18,000. 

“The books of the company also show 
that beginning with February, 1900, ana 
continuing to January, 1901, William H. 
Buckley, who was at that time third de- 
puty superintendent ‘of insurance, sta~ 
tioned at the Albany office of the de- 
partment, borrowed from this company 
er collaterals $61,000, and that the only 
credits on this loan other than for in- 
terest prior to April of the current year 
were, approximately, $26,000, all paid in 
the year 1900. This loan was paid iz 
full and the account closed in the lat- 
ter part of April, 1909. 

“The above facts, when read in con- 
nection with the other fact that this 
company, prior to the present examina- 
tion, has not been examined by the in- 
surance department of which these men 
were during the times mentioned re- 
sponsible officers, for practicaly twenty- 
two years, or since Mr. Sheldon became 
president of the company, makes fur- 
ther comment unnecessary. 

“If the law of this State provides no 
punishment for transactions of this 
character between an insurance com- 
pany and the members off{its supervis- 
ing insurance department, that law 
should be promptly amended. If it does 
provide for punishment and the same 
now be impossible owing to death in 
one case and the running of the statute 
of limitations in the others, the people 
of the State will, I am sure, pass such 
a verdict upon such transactions as to 
make them unlikely or empossibie m 
the future. 

“Under the present law the depart- 
ment must examine life insurance com- 
panies at least once in every three 
years. Its staff is inadequate to exam- 
ine all of the remaining insurance cor- 
porations in the State at reasonable in- 
tervals. In my judgment, therefore, the 
size of the examining force should be 
so increased that all insurance corpora- 
tions, other than life insurance compa- 
nies, may be examined at least once in 
every five years. This matter will be 
brought to the attention of the next 
Legislature.” 

Statement by Mr. Evans. 

To a representative of The Eastern 
Underwriter Mr. Evans said yesterday 
that although he had long entertained 
a suspicion that something was wrong 
with the affairs of the Phenix, he had 
no definite knowledge that such was 
the case until Monday forenoon. At 
that time E. C. Converse, a director of 
the Phenix and one of its chief stock- 
holders, and who had long been a di- 
rector of the Federal Insurance 
Company, told him of the plight of the 
Phenix, and asked that he take charge, 
and thoroughly rearrange matters. 
Mr. Evans’ first move was to have E. 
W. T. Gray, auditor of the Continental 
and the Fidelity and an expert account- 
ant, elected president of the Brooklyn 
corporation. His next was to search- 
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ingly question Vice-President Ingraham 
and Secretary Koster, concerning all 
mooted transactions of the Phenix. 

In reply to a direct inquiry Mr. 
Evans thought he “was safe in saying 
that the capital of the Phenix is intac., 
and it has a net surplus of at least half- 
a-million dollars, probably more.” 

Interest Only Friendly One. 

Speaking further Mr. Evans said that 
his interest in the affairs of the Phenix 
was purely a friendly one, taken at the 
solicitation of a warm personal friend, 
and he scouted the very suggestion that 
the Company might be taken over and 
conducted as a subsidiary enterprise o. 
the Continental. 

Re-Insurance Unlikely. 

“Is the reinsurance of the Phenix 
probable,” was asked Mr. Evans. “No,” 
he quickly replied. “I doubt if « 
proposition of that sort would be en- 
tertained, the plant of the Company be- 
ing too valuable a one to thus dissi- 
pate.” 

History of the Company. 

The Phenix of Brooklyn was formed 
in 1853 by Stephen Crowell, who was 
long its president. It wrote a large 
marine as well as a fire business, which 
fact almost proved its undoing, the 
marine losses proving unusually severe. 
Subsequently this branch of the busi- 
ness was discontinued, nor were marine 
risks ever again assumed. 

Later it operated a “jumbo line” de- 
partment, which also came near swamp- 
ing the company; in fact Jeffrey Beaven, 
the then United States manager of the 
London and Lancashire confidently as- 
serted that he had arranged to reinsure 
the Phenix. 

The latest statement of the company 
as of January 1, 1909 is as here set 
forth: 

ASSETS. 

PN, MEE Vkccavcaeccsvena 
Mortgage loans ............ 
'nterest due and accrued 
Bonds and stocks owned 
Interest due and 

co PE re 
Loans on collateral 


$118,000.00 
546,500.00 
4,828.3 
. 7,408,873.00 
accrued 
21,040.74 
“are 91.500.00 


Interest due and accrued 
On Tee 1,104.17 
Cash in banks and office .. 161,059.65 


Agents’ balances 
Reinsurance due from other 


1,200,900.53 


SEO nica ceearnes eee 12,641.79 
WN Sateadi a ewswveax os $9,565,943.22 
LIABILITIES. 
Loss liability net ........... $451,792.27 
Unearned premiums ........ 6,180,197.su 
Due for borrowed money ... 325,000.00 
Return premium and rein- 
eg ee APE 14,249.79 
Accrued taxes ............. 80,000.00 
ee 4,250.00 
EME  Livcwhovceaaekodus ee 1,500,000.00 
WU I Sy oS Ssemekiels ty 1,010,453.31 
BE Gn ndenvtahonne eros $9,565,943.22 


George P. Sheldon. 

George P. Sheldon’s official connec- 
tion with the Phenix began fifteen years 
ago when he was elected its president. 
A lawyer by profession he had no know- 
ledge of fire underwriting and never in- 
terfered with that phase of the com- 
pany’s business. 

Personally he was extremely popular 
with his associates, his genial manner 
winning frineds wherever he went. He 
served on many important association 
committees and was twice president 
of the National Board of Fire Under- 
writers. An easy and forceful speaker 
Mr. Sheldon frequently appeared for fire 
underwriting interests before State 
legislative bodies. 

Several weeks ago Mr. Sheldon was 
taken ill and now lies at the point of 
death at his home in Greenwich, Conn. 
“ Other Officials of the Company. 

George Ingraham, vice-president of 
the Phenix, has long been identified 
with its affairs though he seldom both- 
ered with the underwriting branch. 

Charles F. Koster, chosen secretary 
of *he corporation about four years ago, 
had been connected with the office for 
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nearly twenty-five years, rising from 
the humble post of office boy. His 
duties were altogether with the finan- 
cial affairs of the organization. Prior 
tc becoming an executive of the com- 
pany he was for years its highly trust- 
ed cashier. 
Underwriting Branch. 

The Phenix Insurance Company main- 
tains departments at Atlanta and Ch:- 
cago, Harry C. Stockdell being manager 
at the former and J. C. Lenehan of the 
latier. The Eastern business has al- 
ways been directed from the head of- 
fice its directing force for many years 
being Captain J. W. Barley. When he 
retired a short time ago, his chief aid, 
A. C. Stewart was chosen his succes- 
sor, J. I. Ryan being called in from 
the New York State to become first as- 
sistant. 

Of course all talk as to the 
future of the Phenix is purely specula 
tive, but it would surprise no one if 
Western Manager Lenehan, one of the 
brainy men of the business, were called 
to the presidency in succession to Mr. 
Sheldon. 

The Grand Jury is giving immediate 
attention to the Phenix matter, and the 
outcome of its investigation is awaited 
with unusual interest. 

Terminates Stockdell’s Connection. 

One of the first moves made by Mr. 
Evans was the termination of the 
Southern general agency centract of 
Harry C. Stockdell, and the appointment 
of Major Charles F. Hard, for twenty 
years Southern field man for the Con- 
tinental as his interim successor. 

Suggested Amalgamation. 

The future of the Phenix, says the 
Journal of Commerce and Commercial 
Bulletin, will unquestionably be worked 
out in a way which will fully protect 
its policyholders and the company is 
solvent beyond doubt. That it will in 
some manner be brought permanently 
under the Continental management is 
believed in good quarters. Probably this 
would most likely take the form of an 
amalgamation with the Fidelity Fire In- 
surance Co., under the name of the Phe- 
nix Insurance Co. 


RE-INSURED IN PROV.-WASH. 


Dixie Fire Disposes of Its Business 
in Three New England 
States. 





In line with the policy of the present 
management of the Dixie Fire, of 
Greensboro, N. C., to restrict the busi- 
ness of the Company to its home field 
until its net surplus account shall have 
attained substantial proportions, the 
Maine, New Hampshire and Vermont 
writings of the corporation, were some 
days ago reinsured in the Providence- 
Washington Insurance Company of 
Rhode Island. 

Frank and Du Bois, of New York City, 
were the brokers in the transaction. 


DEATH OF JOHN A. CLANEY. 





Venerable Head of Monongahela Was 
Held in High Esteem—wW. G. 
Whilden His Successor. 


Following an illness of some five or 
six weeks duration, John H. Claney, 
president cf the Monongahela Insur- 
ance Company of Pittsburg, and for 45 
years actively identified with that com- 
pany, died at his late home on Satur- 
day, of last week, being in his 83d year. 

Mr. Claney had been in feeble health 
for some time and for several weeks 
came to the office in a carriage, and 
even this was impossible for the past 
month,dvring which period he was ccn- 
ined to his home. 

At the annual meeting of the Board 
ef Directors of the company, held on 
fuesday, of this week,William G. Whil- 
den, of this city, was elected president, 
in succession to the late chief execu- 
tive. 

John H. Claney was a man dearly be- 


13 


“The Leading Fire Insurance (cnjpiry’ 


of America.” 





WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N. Williams, E. 8. Allen, 
E. J. Sloan. Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

Cash Capital - + - 

Cash Assets - + = 
Cash Surplus to Policy 

Holders - + + %2,063,04401 


The real strength of an insurance company is in the con- 
servatiom of its management, and the management of . 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 


$1,000,000.00 
$4,395,625.89 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 














NEW YORK 
loved by all who knew him. Ii given 
to but a smail percentage of human be- 
ings to reach the ripe old age of S2 
years,and certainly none sofortunate as 
to do so have, or had, fewer enemies or 


more friends than he 
ed honesty and straightforward 
business methods won for him a host of 
admirers. Ai any time during the past 
decade, Mr. Claney could have made by 


His unquestion- 


) 
} 
le 


far more money in sanctioning a sa 

of the Monongahela than otherwise, out 
be steadfastly refused to favor any 
change not deemed for the best inter 
ests of all stockholders. 

He was elected secretary of he 
Monongahela in 1864, and later advan¢ 
cd to the post of vice-presiden ind 
treasurer. Some four years ago, follow 
ing the death of William A. Caldwell 
ne was elected president In business, 
Mr. Claney was ultra-conservative, not 
at all adapted for the duties of a f 
underwriter. He was treasurer of th 
Allegheny County Board of Fire Under- 
writers, a position he filled to the satis- 
faction of all of its members 








ADDING TO ITS FACILITIES. 


Three Additional Companies to Enter 
General Agency of H. G. Hoffman, 
of Kentucky. 


Within a recent period H. G 
of Mt. Sterling, Ky., has 
represent three additional companies in 
his aggressive’y conducted general ag 
cy, thus”) materially increasing i" 
strength of an already solid office. The 
company accessions will be the Inter- 
national Fire, of Fort Worth: Interna- 
tional of St. Louis and the Central Na- 
t‘onal of Chicago. The Hoffman general 
agency has its home state under good 
cultivation, and with the entry of the 
companies above noted, will b 
do still better work. 


Hoffman 


arranged to 





able to 
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- ALL LINES UNITED 


The Charter of the ‘‘United Fire Insurance Company” (Incor- 
porated under the Laws of the State of New York) has been granted 
andthe Company will commence operations at an early date. This 
is the first of the United’s subsidiary Company’s to be organized and 
operated under its own Executive Control. 

Similarly there will be organized and operated the ‘United 
Casualty Insurance Company” and “United Marine Insurance 
Company” of New York and the ‘United Life Insurance Company.” 


An Agency of “UNITED” Means 


SOLE REPRESENTATION of all branches in each town and city 
under long term contracts—a defined policy of management—non- 
vascillating. 


Agencies Have Already Been Established in 34 States 


Illinois... ......... of 379 Stockholders, 152 are Agents 
Illustrations | Kansas ............ of 287 Stockholders, 119 are Agents 
Wisconsin........ of 215 Stockholders, 95 are Agents 
Similar results shown in other States 
AMONG OUR STOCKHOLDERS ARE 200 BANKERS. We have an 


Advisory Board of 50 prominent Fire Insurance Agents; Associate Boards composed of prominent 
Bankers and Attorneys and a Medical Referee Board of prominent Physicians--all selected with care 
from the several States. 


CORRESPONDENCE INVITED from all parts of the country and information 


cheerfully furnished as to our plans and purposes. We are accomplishing organization results, 
having interested the Agents, Bankers, Attorneys, Physicians and Investors in 34 States. 


AGENTS WANTED 
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Opportunity to Secure Choice Business 


General Agent with well established plant, and controlling high-grade 
business seeks Oregon State Agency for another stro: g fire insurance company. 
Also want agency of casualty company—References the best, D. care 
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TROUBLE BREWING AT UTICA. 





Retirement of Post Agency From Lozal 
Board Considered Forerunner of 
Rate War. 





After about a year’s membership in 
the Board of Fire Underwriters af 
Utica, the local agency of A. W. and W. 
D. Post has resigned therefrom and 
agents in the city interpret this action 
to be the forerunner of a sharp and san- 
guinary rate war. The Post agency 
represents fifteen companies, only two 
of which are in the State association. 
The office leader is the Continental, and 
the report is its management has in- 
structed the Posts to protect their busi- 
ness. Similar advices are understoud 
to have been given by other companies 
in the agency. 

That the Messrs. Post are measur- 
ably justified in their present attitude, 
even interests antagonistic to them free- 
ly admit, although maintaining that the 
evils complained of were not so difficult 
but what they could have been adjusted 
had the complainants but exercised a 
little patience. 

Representing as it did a large num- 
ber of free lance companies, the Post 
agency was a highly disturbing ele- 
iment, until its membership to the local 
board was secured late in 1908. A con- 
dition of its joining the organization 
was that it be privileged to retain its 
proviously written business, whenever 
this was threatened. 

The constitution of the Utica board 
was amended along these lines, tne 
necessary changes being adopted unani- 
mously by the members. 

First approved by the State Associa- 
tion the revised constitution was later 
rejected by that body. Construing this 
action to mean that they were not to be 
permitted to meet competition in case 
their business was endangered, and 
having meantime become convinced 
that they were being unfairly treated 
by their associates, Messrs. Post re- 
signed their board membership, and 
are now free lances. 

The North British & Mercantile, 
which entered the Post agency some 
months ago, has withdrawn therefrom 
going into the office of A.B.Clark & Son. 
Besides the British corporation § the 
Clark agency represents the Firemen’s 
Fund; Glens Falls and the Pittsburg 
Underwriters. 

Utica’s fire insurance record is not 
such that company executives will view 
the prospect of a rate war there with a 
high degree of fortitude, and if, as now 
seems probable, such a condition comes 
about, we look for the withdrawal of 
more than one office from the city. 





FOR INCREASE OF CAPITAL. 








Pittsburgh Insurance Company To Vote 
On Proposition At Annual Meeting 
In February. 





At the annual meeting of the stock- 
holders of the Pittsburgh Insurance 
Company, to be held, February 8, 1910, 
there will be submitted for considera- 
tion and action, in addition to the reg- 
war election of Directors, the following 
resolutions: 

First.—That the said Company shail 
hold its charter subject to provisicns 
of the constitution of the State of Penn- 
sylvania, and subject to the provisions 
of an Act of Assembly entitled “An 
Acto to establish an Insurance Depart- 
ment approved April 4th, 1873, and 
the supplements thereto.” 

Second.—An amendment to the char- 
ter of the Company striking out ithe 
section of said charter and supplements 


covering insurances on lives of individ- 
uals, and any other form of insurance 
not consistent with fire insurance. 
Third.—To vote for or against an in- 
crease of the capital stock of the said 
Company from One Hundred Thousand 
($100,000) Dollars, divided into Two 
Thousand (2,000) Shares of a par value 
of Fifty ($50) Dollars each to Two 
Hundred Thousand ($200,000) Dollars, 


divided into Four Thousand (4,000) 
Shares of the same par value. 
Fourth.—Should the third (3rd) 


proposition be approved then to fix the 
price of the increased stock, to the 
stockholders only, at Seventy-five ($75) 
Dollars per share, applying Fifty ($50) 
Dollars per share to the capital account 
and Twenty-five ($25) Dollars per share 
to the surplus account. 
Well Managed Institution. 

The Pittsburgh Insurance Company 
is a well managed institution, and has 
consistently paid a semi-annual divi- 
dend to stockholders of 8 per cent., or 
16 per cent. per annum. In addition to 
its capital of $100,000 it had on January 
first of this year a net surplus of $157,- 
310. Assuming the proposed new cap- 
ital and surplus were added, the figures 
would be increased to the following; 
capital $200,000; net surplus $207,310, 
making a surplus to policyholders of 
$407,310. 

Heretofore the company has made 
but littie effort toward branching out, 
excepting for well selected surplus 
lines, but the modification of its char- 
ter provisions indicates that it contem- 


plates entering the regular agency field! 
of a hearty 


where it will be assured 
welcome. 


New Committee Meets. 








The first meeting of the Governing 
Committee of the Middle States Inspec- 
tion Bureau, was held at New York 
City, on Tuesday. The committee is 
nuw composed of the following: Chair-| 
men, F. O. Affeld; vice-chairman, Otto 
Schaefer; treasurer, C. J. Holman. 

S. H. Quackenbush, Supt. agencies 
Achen & Munich; A. E. Larter, vice- 
president and C. W. Bailey, secretary 
American; J. Lynn Prescott, vice-pres- | 
ident and J. H. Patterson, second vic2-| 
president Camden; C. J. Holman as-! 
sistant mangager and W. M. Ballard, | 
branch secretary Commercial Union; | 
J. E. Lopez, second vice-president and 
S. H. Lockett, engineer Continental; 
George B. Edwards, vice-president and 
L. F. Goule, general agent Germania; 
E. W. Wesi, secretary and R. A. Little, 
vice-president Glens Falls; F. O. Af- 
feld, manager and Charles E. Mitchell, 
secretary Harnvburg Bremen; J. Mc- 
Cord, vice-president, Hanover; F. Ack- 
erman, executive special National 
Union; John M. Whiton and Francis 
Merges, St. Paul F. & M.; Otto Schaef- 
er, assistant secretary and G. I. Turn- 
bull, Westchester. 





Taking advantage of the new Minre- 
sota safety fund law, the St. Paul Fire 
& Marine, of St. Paul, has made 
special reserve of $250,000, with which 
to resume business should its present 
capital and surplus be wiped out by 
conflagration. 





Adolph W. Bergler, of Baldwin, N. 
Y., and Charles B. Conover, of Millville, 
N. J., have been appointed agents of 
the personal accident and health de- 
partment of the Aetna Indemnity Co. 





Under the name of S. W. T. Hopper 
and Sons and Purcell, Incorporated, the 
Baltimore agency firms of S. W. T. 


cell have been m 


NAT’L ASSURANCE OF DELAWARE. 





Million-Dollar Fire Company Organiz- 
ing From Wall Street Headquar- 
ters—Official Roster. 





The National Assurance Co. of Dela- 
ware is being promoted from offices at 
64 Wall street, New York. In response 
to an inquiry, Vice-President Victor 
Lubliner favors us with the following 
outline of plans: 

“This company has been incorporatea 
under the laws of the State of Dela- 
ware with an authorized capital of $1,- 
000,000, to do a fire insurance business 
with authority in the charter to do other 
kinds of insurance business. It is the 
purpose of the organizers to accumulate 
by the sale of stock at an advancea 
price over the par value a surplus of 
about $1,000,000 in addition to the capi- 
tal and we hope to commence active 
business within a very few months.” 

The company is now offering its char- 
ter members stock $100,000 to public 
subscription at $15 per share, par $10,' 
and upon the sale if this proposes to 
start business. 

Officers and directors are as follows: 
Samuel H. Buck, president; Victor Lub- 
liner, vice-president; Wm. J. Blackburn, 
treasurer; George A. Brettell, secretary; 
A. Donnell Marshall, general counses, | 
Abraham A. Silberberg, associate coun- | 
sel; George C. Capron, chairman execu- 
tive committee. 

Directors: Samuel H. Buck, treasurer | 
Mexican National Packing Co.; Victor 
Lubliner,formerly branch manager Roy- 
al Insurance Co.; A. Donnell Marshall, 
deputy insurance commissioner, Dela- 
ware; Wm. R. Beare, wholesale lumber? 
Randolph S. Martine, attorney at law; 
Wm. J. Blackburn, treasurer; Geo. A. 
Brettell, secretary; Geo. C. Capron, 
president Bronx Valley Realty Co.; Me!- 
ville A. Marsh, capitalist.— Insurance 
World. 








HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


63 William &t., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


—_ 


No. 68 WILLIAM ST. 
New York 


BRITISH AMERICA 
~ ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1900 


Good 

















Assets 
Surplus in U. 8. 


—e7 GEO. A. COX, President 


.R_ BROCK & JOHN HOSKIN, K. ¢ 
Vice-Presidents 


W. B. MEIKLE, Gen, Mer 


$1,473,470.08 
99 3 


570,722 


LL. D 





ORGANIZED 1865. 


Virginia State Insurance Co., _f Richmond 


PETS cccccectesces $besesee ence 
Surplus to Policyholders | ‘ 


GEO. L. CHRISTIAN, Presa. 





Cocccccesvecccccces Cocces $887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 








THE NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 





INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 


CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO BUILDING 


ASSETS 
12-31-07 
Empire City Fire Ins. Co., Inc. 1850... ..$566,779 
Nassau Fire Ins. Co., Inc. 1852........... 748,381 
Peter Oooper Fire Ins. Co., Inc. 1855..... 431,906 


National Lumber Ins. Co., Inc. 1905..... 355,801 
(Writing Woodworkera and Lumber only) 
United States Fire Ins. Co., Inc. 182%4.... 500,016 
Dutchess Fire Ins. Co., Inc, 196........ 533,362 
(Where not locally represented) 

FOR WEW YORK CITY 

AACHEN & MUNICH FIRE INS. CO. 
ALLEMANIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 














Hopper & Sons and Cromwell and Pur- 
erged. 


New York New Jersey 


EDWARD 


GENERAL AGENCY OF 


45 Cedar St., New York 


Pennsylvania New England 


E. HALL 





Representing Dixie, Peoples N 


Excellent reinsurance facilities. 





c. B. G. macamneinaiinnte — of Agencies 
National, Ins. Co. of the State of Illinois, 


Metropolitan and County Fire Insurance Companies. 


All losses adjusted and paid by us. 


Five special agents. 


No overhead writing. 











16. 


TO MAKE NEW JERSEY RATES. 
W.-H. Burkhardt Will Furnish Advisory 
Tariffs For State—A Competent 

Worker. 





Burkhardt, of Philadelphia, 
having resigned the Pennsylvania 
special agency of the Boston Insurance 
Company, has announced his purpose to 
make advisory tariffs for that section 
of New Jersey now under the jurisdic- 
tion of the Middle Department Associa- 
tion. 

Mr. Burkhardt is a thoroughly capable 
fire underwriter and his ability to prop- 
erly apply a rating schedule unquestion- 
ed. Whatever figures he puts forth will 
be fair alike to insurer and insured. 
That his services will be well patronized 
no one acquainted with his capabilities 
questions. 


Ww, &, 





FORGING AHEAD. 





Promoters cf Western and Southern 
Fire Pleased With Present Success 
and Future Prospects. 


J. W. McRae and those associated 
with him in the organization of the 
Western and Southern Fire of Shawnee, 
Okla., are greatly pleased with what 
has been accomplished thus far, ana 
look forward to the launching of 
the Company shortly. Fully one-half of 


the intended million dollar capital has 
been subscribed, and additional requests 
for stock are coming in daily. 

The Pacific Coast management of the 
corporation will be in the hands of 
James F. Cobb, of San Francisco. 





LOST TO STOCK COMPANIES. 
Colorado Fuel and Iron Company to 
Carry Its Own Insurance—Not 
a Steel Proposition. 


The Colorado Fuel and Iron Company 


has declined to accept policies written 
in companies at board rates and wili 
hereafter carry its own insurance. The 


company’s plant is at Pueblo and is one 
of the largest steel works in the country. 
It is by the United States 
Steel Corporation, whose policy appears 


controlled 


to be to insure as little as possib’e. 
This action came about as the result 
of rate conflicts. The first lines carried 
by the company were placed several 
years ago in London Lloyds through a 
New York broker at cut rates. Five 
years ago the Board granted a competi- 


ve rate of seventy-five cents and the 
line was captured by Godfrey Schirmer 


of the German American Trust Com- 
pany, controlled through Agent E. I. 
Crockett at Pueblo. Practically all the 
companies wrote at that figure under 
protest, all knowing that the rate was 
wholly inadequate. The strict applica- 
tion of schedule this year resulted in 
in average rate of 1.87. Many improve- 
ments were voluntarily made with the 


hope of securing a much lower rate but 
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chinery, while on stock the amount car- 
ried frequently runs as high as one mil- 
lion dollars. It is, therefore, quite a 
loss to the legitimate premium account 
of the state. While many believe the 
Cc. F. & I. to be sincere in its declara- 
tion that it proposes to carry all its own 
risk, there are others who believe that 
London Lloyds will again be represented 
on the risk at the old cut rate.—‘Insur- 
ance Report.” 

Our contemporary is in error in as- 
suming that the Colorado Fuel and Iron 
is in any way controlled by the United 
States Steel Corporation. On the con- 
trary, we understand it was formed by 
parties who defected from the latter or- 
gnization. 





RESIGNS STATE AGENCY. 





George C. Main Quits as Manager of 
Ins. Co. of North America for Min- 
nesota and Dakota. 

George C. Main, for twenty years with 
the Insurance Company of North 
America, and since 1894 its State agent 
for Minnesota and the Dakotas, has re- 
signed to take up independent adjusting 
at Seattle, Wash. For the past two 
years Mr. Main has been the most loyal 
grand gander of the Order of the Blue 
Goose. 





WRITING TOBACCO BUSINESS. 





Agents in Kentucky Experience No 
Difficulty in Covering 


Lines. 





While some companies have severely 
curtailed their limits upon _ tobacco 
warehouses throughout the Burley to- 
bacco belt of Kentucky, and others have 
withdrawn from the section entirely, lo- 
cal agents assert that through the ex- 
treme liberality of such offices as the 
Hartford, New York Underwriters 
Agency, Springfield Fire & Marine and 
others which promptly doubled former 
limits, no difficulty whatever has been 
experienced in placing the business. 

The situation at present appears to be 
one of tranquility, the activity of the 
night riders having seemingly ceased. 





Opening in Oregon. 


Any company of standing seeking to 
levelop its business in Oregon, will 
learn of such an opportunity by cor- 
responding with the party who, else- 
where in these pages, advertises for an 
agency for that State. 





New Jersey Agency Appointments. 

California, J. Roy Oliver, Millville. 
Delaware, Harry Cashmore, William R. 
Liedike, Roselle; John G. Hall, Eliza- 
beth. Fire Association, A. B. Albert, 
Great Meadows. Glens Falls, Joseph W. 
Hanley, West Orange. Insurance Co. of 
N. A., A. B. Albert, Great Meadows. 
Monongahela, Alexander P. Dunbar, 
Harry L. Weaver, Elizabeth; Clifford B. 











CONFLICTING STATEMENTS. 


Question of Veracity Between Company 
Officer and Former Southern 
General Agents. 


A direct issue of veracity has arisen 
between Secretary O. O. Oldham, of the 
Western Fire of Ogden, Utah and C. R. 
Chadwick & Co., of Cincinnati, former 
general agents over a_ considerable 
Southern territory for surplus lines. The 
recent announcement was published that 
Chadwick & Co. had resigned repre- 
sentation of the company with the an- 
nouncement that they had “replaced all 
of the business written in the Western 
Fire in responsible companies.” Com- 
menting on this Mr. Oldham advises 
that Chadwick & Co. did not resign the 
agency but that ‘“‘we cancelled their con- 
tract and agency by wire from this of- 
fice.’ Mr. Oldham adds: “It was our 
inability to collect our balances from 
this agency that caused our action. Af- 
ter much correspondence and dispute we 
cbtained a check from them occasional- 
ly all of which, except one, were return- 
ed to us protested.” 

Replying to these charges C. R. Chad- 
wick & Co., declare that “‘we paid the 
Western Fire for all balances due up to 
July 1 and have receipted account cur- 
rents for same, together with our checks 
which were paid by our bank in this 
city.” 

“We were advised by wire on October 
16 that they had drawn on us for the 
July balance, which we refused to pay, 
on the grounds that we had received in- 
formation which compelled us as respon- 
sible agents and brokers to sever our 
connection with the company and cancel 
all business which we had paid for and 
had not paid for. 

“We contracted for the general agency 
of the company on last March and we 
have cancelled and made arrangements 
to replace every policy we wrote in the 
Western. The company now owes tu. 
for return premiums which we do not 
think we will be able to get without 
bringing suit, which we intend to do 
just as soon as we can get up a proper 
statement oi what is due us. 

“As to our checks being protested we 
wish to say this is untrue. If you desire 
we shall be pleased to send you account 
currents for the months of March, April, 
May and June which were receipted in 
full by the secretary of the company. Our 
experience with the Western has been 
very unsatisfactory.” 


“The Golden West.” 





Titled as above, W. 





S. Berdan, gen- 





December 9, 1909. 





VIRGINIA WEST VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 

















‘ MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 





John H. Claney, President. 
W. K. Reifsnyder, Secretary. 








UEEN 


Ins. Co. of America. 
YEW yor. 











Northern Assurance Co., ita. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 
Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 


Net Surplus in U. S...... $1,725,639 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 














eral agent of the Pacific Coast depart- | 


ment of the North British & Mercantile 
insurance Company, has issued a bsok- 
let, containing in concise form da‘a 
concerning the history and resources of 
the Pacific S!ope. 


KEEP POSTED By Reading 
| THE EASTERN UNDERWRITER 
| ————-Each Week——_——_ — 


| Subscription $3 Per Annum 








ESTABLISHED 1886 





ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—INSURES— 
HORSES, [ULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


THE PIONEER IN ITS LINE 








the figure could not be squeezed below Gehring, Rahway. Norwich Union, Jas. 
1.34 under the schedule. This was the P. Patton, Hammonton: Edward &. 
situation when renewal time came frentiss, Tuckerton: William S. Hines, 
around under the changed conditions. Tenafly. Peoples National, James E. 
tather than pay 1.54 the company noti- Hitchner, Salem; William Longstreth, 
fied the agents that no policies would be Merchantville; Jeremiah S. Storms. 
enewed on expiration. me Barnegat. Royal, Robert J. Burke, Pat- 
rt} ‘al form covers items ag- terson. Sun Office, Heumon & Deck- 
greg £ 2650,000 on buildings’ and ma- er, Butler. 
If you are one, we have an exceptionally fine 
proposition which will help you increase your 
present store, 
RIGHT NOW WRITE NOW 
EQUITABLE LIFE INSURANCE COMPANY 
I. J. McGEE San Antonio, Texas 











A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 





C. H. ECKFORD, General Manager 
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FINE OREGON BUSINESS TO BE HAD 


The advertiser controls a fine business throughout Oregon and seeks the 
general agency of a thoroughly reliable casualty company to handle it. 
good plant and will give best references. 

EASTERN UNDERWRITER 


Have 
Address in confidence W. care 


105 William Street, New York City 








CASUALTY AND 


SURETY HAPPENINGS 








SUIT AGAINST FEDERAL UNION. 
Indianapolis Company Declines to Pay 
State of Ohio Under a $20,000 De- 
pository Bond. 





Political and official Ohio Is “all 
stirred up” over disclosures from the 
Governor’s office following the filing of 
a simple suit in Common Pleas court 
at Columbus, Saturday, by the attor- 
ney general, to collect for the State $20,- 
000 from the Federal Union Surety Com- 
pany of Indianapolis, signer of the de- 
pository bond of the defunct Euclid 
Avenue Trust Company of Cleveland, 
which did not pay back to the State, 
when it failed, the $20,000 deposited 
with it. According to the Governor, 
evidence has been adduced that former 
Treasurer W. S. McKinnon, now dead, 


profited to the extent of $1,742.21 
through interest payments on public 
money deposited as his personal ac- 


count. The Company's defense will be 
that the $20,000 bond was given to Se- 
cure a personal account of McKinnon’s; 
that interest on it was paid to him, and 
that the State depository law was not 
enforced. Bennett & Westfall, locas 
attorneys for the Surety company, said 
the matter of the $20,000 has been in 
process of adjustment between the com- 
pany and the State for some time, but 
that half the amount would be paid by 
the assignee for the failed bank. 

Sunday, right on the heels of Satur- 
day’s disclosures, came circumstantial 
statements, accompanied by evidence, 
that there were great irregularities in 
the State fire marshal’s office, during 
the administration of Hy D. Davis, 
predecessor to D. S. Creamer, now Siate 
treasurer, recently appointed district U. 
S Marshal at Cleveland, but not con- 
firmed. These irregularities are said to 
consist of excessive purchases of sup- 
plies, which could not ve round by his 
predecessor; excessive payments for 
other supplies, and of the payments of 
commissions to members of his force, 
by firms selling supplies to the depart- 
ment. In one case, evidence is shown of 
4 payment of $100 commission on a sale 
of supplies of only $274.75. All Davis 
would say when the charge was brought 
to his attention was “It’s a lie.” 





Go After Public Utilities Boiler Busi- 
ness. 





Urging its representatives to actively 
solicit the sale of boiler insurance 
policies from such municipal enter- 
prises as furnish gas, electricity, trans- 
portation, water and the like, the Mary- 
land Casualty Company, presents the 
following among other excellent rea- 
sons, why such business is desirable: 

“There are three unusually sound 
reasons why you should concentrate on 
issuing Boiler policies to protect these 
various power plants. 

“The first reason is that they need 
such protection and insurance, which 
the facts of subsequent paragraphs will 
prove. 

“The second reason is that the sale 
of Boiler policies to those responsible 
for the maintenance of such plants is 
not difficult; long before you thought 
of Boiler insurance in that connection, 
the manager of each of these plants 
realized how undesirable would be any 
happening tending to slow up or stop 
the work of the plant, which means 


that the advantage of expert inspec- 
tions will be instantly appreciated. 

“The third reason is, that as an ad- 
vertising proposition, there is no as- 
sured better than the city, or the cor- 
poration owning a _ public utility. It 
matters not whether there be munic- 
ipal ownership in your town, or owner- 
ship by private corporations, nor does 
the local situation in any way lessen 
the prestige of carrying a public utility 
on your books. Whatever criticisms are 
made of the party in office, should 
there be municipal ownership, and in 
spite of the hostility felt in some cities 
toward private corporations supplying 
local light, power, or water, the prom- 
inent fact in the eyes of prospects is 
that you aud your Company insure the 
public utilities. You can find no better 
introduction. and need no other recom- 
mendation.” 


CAPITALIZED AT $300,000. 





Latin American Casualty and Life In- 
surance Company Formed in 
Louisiana. 





The Latin American Casualty and Life 
Insurance Company has been organized 
at Beaux Bridge, La., with the inten- 
tion of doing business in that and other 
States. The prime mover in the organ- 
ization has been E. Louis Simmons, 
formerly of Tennessee, who will act as 
agency manager. The officers are: A. 
F'. Domengeaux, president; Vic J. Jae- 
ger, vice-president; John Comeau, treas- 
urer; P. L. Begnaud, secretary; Dr. L. 
Fourgeaud, G. D. Domengeaux, Phillip 
Hickey, Jr. The company is capitalized 
at $300,000. 





Rates on Missouri Mining Properties. 

Mine owners and operators of Joplin, 
Mo., according to rumor feel aggrieved 
at the rates charged them for liability 
insurance and are considering ways 
and means for meeting the situation. If 
this report be well founded the miners 
have a swift and certainremedy for the 
evils complained of, and they should ap- 
ply it. 

Rates on the zinc mines at Joplin 
have been increased fully three hundred 
per cent. within the past five years, and 
they are still said to be inadequate. 

A prolific course of trouble is the 
presence at the mines of shyster 
lawyers, who hang about like vultures, 
preying alike upon injured workmen and 
the companies that insure them. 

If the operators could but manage to 
hang a score of these sharks, liability 
insurance could be furnished at reason- 
able tariffs and unfortunate miners 
would be properly compensated for in- 
juries sustained. 


Further Chairmanships for Tomlins. 





President H. D. Lyman, of the Surety 
Association of America, has appointed 
W. M. Tomlins, Jr., president of the 
Empire State Surety Company to the 
chairmanship of several committees 
made vacant through the resignation of 
Comptroller La Frantz, of the Ameri- 
can. 

Mr. La Frantz’s reason for retirement 
he asserted, was pressure of the duties 
of his own office. 


“LIFE & LIMB ACCIDENT POLICY.” | 





Conditions of the Latest Contract 'Is- 
sued by the North American Ac- 
cident Insurance Co, 

The North American Accident Insur- 
ance Company of Chicago, is nothing if | 
not progressive. Its latest in the policy | 
line should prove highly effective am- 
munition in the hands of live men seek- 
ing prospects. 

Called the Life and Limb Accident 
Policy the new contract in the event of 
travel accidents will pay the followin, 
flat amounts in lieu of other indemni- 
ties: For loss of life or both hands or 
both feet, or one hand and one foot, or 
loss of eye sight, or loss of one hand 
and sight of one eye, or loss of one foot 
and sight of one eye, $10,000. 

For loss of either hand, or 
foot or sight of one eye, $5,000. 

In case of ordinary accident, one half | 
the amount above named will be paid. | 

In the event of permanent disability | 
should the accident occur while travel- | 
ing $2,500 will be paid, or $1,250 if the | 
injury takes place under ordinary con- | 
ditions. 

Ten per cent. accumulation will be 
added to the amounts above state, | 
upon each anniversary of the policies 
renewal, until such accumulations reach 
fifty per cent. of the original sums. 

For death by sunstroke $5,000 will be | 
paid. 

A liberal allowance will be made for 
surgical operations, or other hospital 
charges. . 

Insurance is granted the beneficiary 
under the contract if injured while 
traveling, to the extent of one-half that 
paid the assured. 

The nor-forfeitable condition of the 
policy reads: | 

“Clause 9. If the Insured is injured, 


either 


fatally or otherwise, after having 
changed his occupation or duties to one 
classified by the Company as more} 


hazardous than that herein stated, or 1s | 


injured fatally or otherwise, while do- | 
ing an act or thing pertaining to any 
more hazardous risk or occupation, the 
company’s liability shall be only for 
such proportion of the sums named 
herein as the premium paid by him, 
will purcoase at the manual rate fixea | 


by the company for such more hazard- | 
ous risk or occupation, but claims fur 
injuries sustained while engaged in 
games or sports for recreation or while 
performing duties about the insured’s 
residence shall not be prorated hereun- 
der. Written notice must be given to| 
the company at its office in the City of | 
Chicago of any change in occupation or 
duties.” 

Secretary and General Manager For- 
res: is keenly alert to the opportunities 
of the business and is not slow in tak- 
ing advantage of them. 





Timely Suggestions. 





Keep in touch with policy holders. | 
Do not let agents of other companies 
take away risks that properly belong| 


with us. Sometimes a holder of one of 
our old form of policies, not knowing we 
are issuing such a policy as the Mass 
acco and Devonshire are induced to 
drop our insurance, because the agen‘ 
of another company will show him a 
policy which is not the equal of the two 
policies we have referred to. 

Popular premium policy holders 
should be made acquainted with the 
advantages of the special and fu!! pro 
tection policies. Special policy jolders 


should be made known of full pre- 
tection, 
Agents should constantly bear in 


mind that a man is not carrying suffi- 
cient amount of insurance until the in-| 
demnity will be at least 80 per cent. or 
90 per cent. of his earnings. 

Does it pay an agent better to con-| 
fine his canvassing to select, preferred 
and ordinary risks? Or spend his time | 
in canvassing for the lower classes ? | 
‘Massachusetts Accident Bulletin.” 
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THE COLUMBIAN 
National Life Insurance Company 
OF 


Boston, Massachusetts 


Life, Accident and Health 
Insurance 


The Only Massachusetts Non-Participating 
ompany 


THE NEW COLUMBIAN POLICIES (SEPT. ’09 
ARE UNEXCELLED IN CLEARNESS 
AND LIBERALITY 


Good Contracts and Territory For 
Good Producers 





ARTHUR E. CHILDS, President 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 





Cash Capital ..... $1,000,000.00 
Assets............. 5,874,016.00 
Net Surplus....... 1,509,442.33 
Surplus for Policy 
Holders........ 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 














Commercial Union Assurance Company 


( Limited 


OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 








Surplus Lines Department 


Affords agents and brokers the best 
facilities for supplying reliable indemnity 
We are Attorneys in the United States for 

THE CENTRAL INSURANCE CO. 

Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS 
SOCIETY, Ltd., of Colchester , 
LEATHER TRADES 4 GENERAL IN- 

SURANCE C0., Limited, of Liverpool 

THE LEGAL INSURANCE COMPANY 
Limited, of London 
BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 

Only legitimate surplus lines at fall tariff rates 
entertained on the heavy value risks after the capacity of 
the local agents is exhausted.—Your basiness protected. 
Capacity, $40,000 on unsprinklered risks and $100,000 on 
sprinklered risks.-Liberal 


panies.—Losses adjusted and paid through this o 
Applications by mail or telegraph reeeive prompt attention 


Fred S. James & Co. 


84 William Street 
New York 
Chicago Office: 171 LA SALLE ST 

















TWO HUNDREDTH YEAR 
sUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department: 

171 LA SALLE STREET, CHICAGO 


Pacific Department: 
N. E. Cor. Sansome and Sacramento Streets 
SAN FRANCISCO CAL. 


Agents Wanted at Unrepresented Points 
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THE EASTERN UNDERWRITER 


GROWING DEMAND FOR SURETY BONDS 


Contributed by 


In order to interest a man in any kind 
of a business proposition it is necessary 
to convince him that he will derive ade- 
quate profit from his investment of et- 
fcrt or capital, and as we desire to at- 
tract the former more than the latter, 
we are going to show insurance agents 
how they can earn a larger income by 
adding a surety department to their 
business without investing much, if any, 
additional capital. 

To begin with, corporate surety bonds 
is a first-class proposition to offer the 
public, for the reason that they possess 
every advantage over their only com- 
petitor, viz., personal suretyship. 

Secondly, except in the larger cities, 
there is almost a virgin field, since the 
great majority of bonds filed in rural 
communities are those of individuals, 
and there are thousands of cases in 
which no bonds are used at all, where 
they should be required. 

Furthermore, there is scarcely a pro- 
fession or line of business in which 
corporate surety bonds are not or cau 
not be used, with new avenues opening 
up all the time. To illustrate the scope 
of the business, we give below a partial 
list of corporate surety bonds required 
ip the business world every day: 


Fidelity Bonds. 
Covering persons in positions of trust 
esponsibility, 
okkeepers, 
“pest 


nud 
cashiers, 
of the 


officers, 
salesmen, etc., 


such 
clerks, 


as 





Benevolent Associations, 


Puilding and Iwan Associations, Frater 
ud Beneficial) Associations, Labor, Banks, 
Trust and Safe Deposit Companies, Boards 
f Trade, Breweries, Brokers, Stock aud 
Bond, Cable Companies, Cash Register Com 
panies, Cemetery Associations, Clubs, Se 
celal, Cotton Compress Companies, Cotton 
toctories: auditors buyes, etc De 
purtment Stores, Electric Light Com 
panies, Elevators, Grain, Employees 
Mutual Aid or Relief Associations, 
Gas Companies, Grain Elevators, Grocery 
Companies, Heating Companies, Hotels and 


iestaurants, Insurance Companies, Labor 


Unions, Liquor Dealers, Wholesale (Inside 
employees), Companies, Manufac 
ing and » Companies generally, 









A Mining Companies, 

or “+r Companies, Rail 

tric and Steam; Salary Loan Of 

>» Companies, Steamship Compan 

mship Ticket Talking Ma 

I es, Tele 1 and Telephone 

( mpanies, Theatrical Companies, Tobacco 

Factories, Typewriter Companies, United 
States Government 

Miscellaneous. 
Custom House tonds, Freight Charges 


(,uaranteed, 


Bonds—To 
Distillers, 
Securities, 


Int 


ernal Revenue 
r Manufacturers, 
Bonds, Lost 
! ete 

Municipal License Bonds, 





ense 


as Follows: 














Auctionee: Basement Stairways Bill 
‘rs, Building Permits, Drainlay 
en Electricians, Employment 

y isting, House Movers, Opening 
Streets Pawnbrokers, Peddlers, Placing 
Signs Plumbers Seales, Sewer Tappers, 
Stationary ing Street Obstruction, 
Theatres, Ticket Brokers 
Judicial or Court Bonds. 
Coverir Adjournment of Trial, Admin 
itors A dmiralty Proceedings, Appeal, 
t to, Assignees, At 
z Civil and Criminal Cases, 
t ‘rr oand ‘Trustee Rank 
v Petitioning Creditors, Commission 
Commi ttees, Conservators, Costs, 
Counte Replevin, Curators, Dissolve’ In 
ction, Executors, Forthcoming, Guard 
us, Indemnity Purchasers of Real Estate, 
It ty Sheriffs and Marsha Is, Injunction, 
Ite rs, Release Attachment, Release Me 
! ‘ Lien Removal of Causes, Replevin, 
Sell Real Estate, Stay Exeention, Super 
_ s, Su ing Partner, Trustees, Writ of 
Contract Bonds. 
‘ ering Ashes, Removal of, Bids on 








M. M. Townsend. 


Furnishing Supplies, 

Building Contracts, Con- 
Generally, Drayage Con 
Contracts, Excavating Cou 
tracts, Franchises, Government Contracts, 
Garbage, Removal of, Gas Supply, I[rriga- 
tion, Labor and Material, Lease Contracts, 
Liens, Maintenance of Work, Paving Con 
tracts, Proposals, Publishing and Printing, 
liailroad Contracts, Replacing of Property, 
Return of Property, School Book Contracts, 
Sewer Contracts, Shipbuilding, Shoring, 
Sidewalk Construction, Snow, Removal of, 
Screet Cleaning and _ Sprinkling, Street 
Lamps, Lighting of, Sub-Contractors, Sur- 
veying Public Lands, Wrecking Contracts. 

Official Department. 

Bonds covering: State, County, City, Town- 
ship and other officials, such as, Adjutant 
General, All Officers, State Militia, Asses- 
sors, Attorneys, State, District and City, 
Auditors, State, County, City and School, 
City Chamberlains, Clerks of Court, Clerks , 
of Police Courts, Collectors of Taxes, Com- 
missioners of Banking and Deputies, Com- 
inissioners of Insurance and Employees, 
Comptrollers, State, County. City and 
School, Coroners, Court Stenographers, | 
County Clerks, County Surrogates, Deputy 
Auditors, Deputy Sheriffs, Detectives, Jin-| 
gzineers, Engineers for Construction of 
lrainage, Engineers for Construction of 
Highways, Engineers of Drainage Commis- 
sions, Highway Commissioners, Judges of 
Court, Justice of Peace, Librarians and [in- 
ployees, Municipal Officials, Notaries Public, 
Overseers of Poor, Prothonotary and Em- 
ployees, Public Accountants, Recorder of| 
leeds and Employees, Register of Wills and 
Employees, Secretaries of States and Em 
ployees, Sheriffs and all Deputies, State En- | 
gineers and all Assistants, State Librariaus 
and all Assistants, State Recorders and all 
Assistants, State Treasurers and all Em- 
ployees, Commissioners, Supt. of 
Banks and Deputies, Supt. of Poor and 
; . of Public Buildings and 
. of Public Printing and 
Supt. of Reformatory Institu 
Employees, Supt. of Schools 
and all Employees, Supt. of State Institu 
tions and all Employees, Supervisors, Sur-| 
veyors, Township Collectors, Township | 
Clerks, Treasurers and all Employees, War 
‘s of Staie Institutions and Emplovees. 
In summing up it will be observed | 
that an agent of a surety company has | 
a readily salable article, a fertile field 
of operation and a great variety of 
goods to meet the demand. The scope 
of the business is so vast that nearly 
everybody everywhere will need some 
of these bonds sometime, and some of 
these bonds can be placed in every com- 
munity every business day in the year, 
f the agent will have this object in view 
and work accordingly. We know of 
instances in which agents have receivea 
in premiums as much as $5 per capita 
of population per annum. While cases | 


Construction and 
Bridge Contracts, 
struction Work 
tracts, Dredging 


Street 
- 





ill Employees, 
tions and all 


de 





of this kind may be rare, the fact at 
least serves to prove ‘he great possi- 
bilities of the business for agents. 


believe that diligent and persistent ef- 


We | 
fort in soliciting surety bonds will bring 


larger returns than any other similar | 
line of business. 
—____—_ | 

P , | 
Opportunity to Secure a _ Business-! 
Getter. 


Elsewhere in these pages the 
State agency of a casualty 
ulvertised for. 
ractive one 
promptly be 
quirers. 





Oregon | 
company is| 
The opening is an at-| 
particulars of which will| 

supplied reliable in- 


pe ee eM | 


Another Weakling to Retire. 





A meeting of members of the National | 
Life Annuity Company of Jackson. Ill., 
has been called for the 28th inst., to | 
consider reinsurance in an I]linois com- 
pany. 








an exclusive contract. 
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CASUALTY MANAGER WANTED | 


To handle business of well known company in PHILADELPHIA por 
vicinity with headquarters in said city. | 
To the right party ‘‘who can deliver the goods’’ 


This is anexceptional opportunity and wont be open long. 
address, **‘ Casualty Manager ”’ care of 


105 William Street, New York, N. Y 


will consider giving 


If interested 


LICENSED IN NEW JERSEY. 


Loyal Protective of Boston to Do Acci- 
dent & Health Business 
There. 


The Loyal Protective Insurance Com- | 


of Boston, Mass., has been li- 
in the state of New Jersey to 
accident and health 


pany, 
censed 
transact personal 
insurance business. 

The Company with a paid-up capital | 
of $100,000 commenced business on Aug- 
ust 20th last. It was incorporated by | 


parties interested in the Loyal Protec- 
tive Association of Boston, a 
association, and has reinsured all the 
business of that association, in 


ter 463, Massachusetts Acts of 1908. 


fraternal 


accord- | 
ance with the right granted it by Chap- 





December 9, 1909. 





| The Philadelphia 
| Casualty Company 


WALTER LE MAR TALBOT 





President 

Capital . $500,000 

Total Assets, ‘April 1. 1909 $1,427,564 
Surplus (Policyholders) $714,598 
AFE eae 
UPERIOR Pp OLICIES 
ATISFACTORY 

PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE, 


AGENCY CORRESPONDENCE 
SOLICITED 














Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 








THE ATNA INDE 


EXECUTES :—Surety Bonds, Contractors, 


Court, and covering all 
miscellaneous require- 
ments 


Fidelity Bonds guarantee- 
ing the honesty of em- 
Ployees in positions of 
public and nt 8 trust 


We have desirable territor 


MNITY COMPANY 


OF HARTFORD, CONN. 


ISSUES :—Burglary Insurance Policies 
Plate Glass Insurance Policies 
Persenal Accident Policies 
and 
Health Insurance Policies 


ents and would be giad to correspond 
wi nb rahe ness producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK, 











ACCIDENT AND HEALTH INSURANCE 
Industrial and Commercial 
Salary and commission contracts for producers 
in NEW JERSEY and PENNSYLVANIA 
Capital fully paid $100,000.00 
THE SECURITY CASUALTY COMPANY 


OF INDIANAPOLIS 
Address E. O. BURGAN, Manager 








T. J. FALVEY, President 
INCORPORATED UNDER 


BALLARD 


Newark, N. 
JOH 





JOHN T. BURNETT, Secretary 
MASSACHUSETTS LAWS 


Massachusetts Bonding «Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 


McCALL, Resident Vice-President 


J. Office, 512 Scheuer Bldg. 
N GIBLON, General Agent 








Surety Bonds =~ Burglary Insurance 








Capital and Surplus 
Losses paid to January 1, 


This Company grants 


Bonds of Suretyship for persons in posi 
Plate Glass, Steam Boiler, Fly Wheel, 


Liability 


ROBERT J. HILLAS, Vice President and Sec, 
FRANK E. LAW, 2nd Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 


$ 8,649,885.66 
: ‘ 3,011,834.00 
1909 29,195,835.85 
insurance as follows: 


tions of trust, Fidelity Bonds, Burglary, 
Employers. Public, Teams, Workmen’s 


Oollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


could OFFICERS...... 
GEORGE F. SEWARD, President 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 





























December 9, 1909. 


LIABILITY INSPECTORS. 





Maryland Casualty Company Creates 
New Department Under Super- 
vision of Vice-Pres. Burns. 





Always alert to improve its service, 
whether by way of new departures or 
through strengthening methods already 
employed, the Maryland Casualty Com- 


pany, to quote its president, John T. 
Stone, has a new feature of home 
cffice work, or ‘‘more correctly, a very 


considerable enlargement of a class of 
work already practiced in a comparative- 
ly limited way, namely, the inspection of 
liability risks. This is not, primarily, 
for the purpose of increasing the volume 
of premiums, but rather to take better 
care of risks after they have been writ- 
ten. Yet, there can be no reasonable 
doubt that this service will indirectly 
contribute toward the increase of our 
liability business. 

“Our inspections of liability risks, 
which date back to the year 1899, and 
have been gradually applied to various 
classifications, led us to inquire whethei 
ali such risks, with a few obvious ex- 
ceptions, might not be inspected with 
results both satisfactory and profitable 
to the company and the assured. 


Basis of Work. 

“So. that we might reach an answer 
to this inquiry that would be supported 
by ascertained facts, and not merely by 
an expression of opinion we began last 
January a critical review of all the 
notices of injury received by us during 
the years 1906 and 1907. Careful notes 
were made covering the circumstances 
of each accident, its cause, its nature, its 
cost, in explicit detail. Two competent 
men were engaged in this work alone 
for eight months, and these data were 
edited, classified, and then carefully re 
viewed by Mr. Burns, Mr. Rausch, Mr. 
Maydwell and Mr. Mitchell, each work- 
ing alone in order that the underwrit- 
ing, inspecting, claims and statistical 
search-lights might respectively and in- 
dependently be turned upon the subject. 

“The product of this labor and 
scrutiny, after passing through the final 
stage of successive conferences among 
these gentlemen and the writer, is the 
basis upon which we are establishing 
the new Bureau of Liability Inspections. 

“This Bureau will be under the im- 
mediate care of David H. Hepburn, Jr., 
and, as a feature of the liability depart- 
ment, will be under the general super- 
vision of the Third Vice-President. Mr. 
Hepburn has been with the company for 
nine years, during most of the time in 
the Inspection Division under Mr. 
Rausch. For the past two years he has 
been Assistant Superintendent of that 
Division. He is therefore well equipped 
by training to take charge of the im- 
portant work to which he has been pro- 
moted. 

“It is significant that other companies 
ere also giving special attention to this 
subject. So far as we are aware there 
has been no concert of action whatever, 
and only an_ occasional newspaper 
article to indicate that it is engaging 
serious attention. There is in this dis- 
tinct encouragement to hope for prac- 
tical betterment of other phases of a 
business which has been beset with diffi- 
culties and harassments. When man- 
agers set themselves with patience to 
study how intrinsic conditions may be 


THE 
; 
) 


improved, and then assume the perma-| 
nent additional expense involved in the} 


conduct of measures looking toward the 
every-day effectuation of the result of 
that study, it is an augury that the busi- 


ness is beginning to emerge from the} 
and eddies among which it has | 
into a course | 


snallows 
been deviously drifting, 
sieered by a chart that is drawn from 
the records of careful soundings. Such 
a chart has been for many years avail- 
able, as to rates, to such companies as 
have had the advantage of membership 
in the Liability Conference. Unfortun- 
ately, a general disregard of this rate 
cnart has been the rule, as is commonly, 
known. Some ships have paid the pen- 
alty, some have had close shaves, and 
some by good fortune or skillful sea- 
manship have made port safely from 
year to year. 

“The map-making of the Liability in- 
spectors will be more closely availed of 
by the navigators, because competition 
is always greatly less apt to take liber- 
ties with doubtful hazards than with 
doubtful rates. Hence the companies 
engaged in this improvement of practice 
will profit to a greater extent by it than 
by the rate-making charts. 

“But a larger vision perceives the 
benefit to the employer in making his 
piant safer, and to the workman in pro- 
tecting him from personal danger, an 


improvement which this class of inspec- | 


tions produces. 

“Our study has brought us to the un- 
qualified belief that thoroughgoing in- 
spections of the great majority of risks 
is clearly advisable before accidents 
happen; and that accidents themselves 
should always be investigated not only 
for the purpose of adjusting the loss, but 
also in order that each one may 
be made, if possible, to yield some les- 
son of prevention. 

“We invite and expect the most 
cordial co-operation, on the part of all 
our agents, with this Bureau of Liability 
Inspections. Much of its work will be 
of a pioneer nature, and much assistance 
can be given by the men in the field who 
are in personal contact with risks all 
the time.” 





Make It a Matter of Business. 





There is no other form of protection 
in the world where so much is secured 
at so little cost as in accident and 
health insurance. And there is no other 
where it is so much needed. Any man 
of intelligence will concede this if the 
facts are properly brought home to him. 
In soliciting an application it is only 
in very rare cases, if ever, that a pros- 
pect should ‘be appealed to on the 
ground of doing the agent a favor. 
Rather let him be made to feel that in 
going without such protection he is 
guilty of a most unbusinesslike course 
and of great folly. 





New Jersey Agency Appointments. 


Aetna Indemnity, William C. 
Louis B. Pierce, Trenton; 


Moore, 
George A. 


Rule, Princeton; Rodman W. Bowker 
Mt. Holly. Continental Casualty, Josepn | 
W. Kidd, Ridgewood. North American) 


Accident, Joseph H. Morgan, Borden- 


town; U. S. Fidelity & Guaranty. Joseph | 
I. Scull, Ocean City. U.S. Health & Ac- } Health, Credit, Burglary 


cident, John Singala, 
Nyitray & Pokarny, 


Perth Amboy 
New Brunswick. 








ACCDINT INSURANCE COMPANY 
af New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, Presidem, 
290-2982 Broadway, New York. 





CUNNINGHAM & CO. 


1 LIBERTY ST. 
New York City 


GENERAL AGENTS 
Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 
of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 
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Will buy or absorb the subscriptions to stock in 
a Casualty Insurance Company where for any reason 
the organizers desire to sell or abandon plans. What 
have you to offer? Strictest confidence assured. 


BOX No. 17 


EASTERN UNDERWRITER 











UNITED SURETY COMPANY 


BALTIMORE MD. 


JOHN B. MURPHY. 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE }770-71 Jonn 





THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


BEATENGL“Rtcioexr POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass't Scx 
RELIABLE AND ENERGETIC AGENTS WANTED 














BONDS— CASUALTY 
Can command Bond 


AGENTS 
or Casualty business 
IF Are seeking an 
Agency connection 
Are not representing 
another like Company 





you 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 








CHICAGO 
F. w. 


LONDON GUARANTEE AND ACCIDENT CO., Lia. 


OF LONDON, ENGLAND 
Head Office _*F. J. Walters 


45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mars., 


LAWSON 
Gen"? Manager 


Liability, Accident, 





Fetabliched 1869. 


and Sieam boiler 














THE FRANKFORT 
MARINE, ACCIDENT INSURANCE CO. 


AND PLATE GLASS of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 5 bs 
United States Department, 100 William Street, New York, N. Y. 


TRUSTEES: Bro HARD DELAFIELD, Pres. of National Park Bank 
par st THALMANN, of Ladenburg, Thalmann & Co. 
TUYyseANe Fisu, 214 Broadway, ew St 


ork 
S. Mer. and Attorney NO M. SMITH, Sec 
“INSURANCES TRANSACTED 


C. H. FRANKLIN, u U. 8. Branch 


LIABILITY— Burglary , 
Employers General Vessel Owners Workmen's Collective 
Public Landlords Contingent Individuai Accident & Health 
Teams Elevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 











Resident Manager 


-New England 











Established 1836. 


Richmond Ins. Co. of New York 


eee Te $285,228.70 Surplus to Policyholders...... $246,042.94 
JOHN E. KING, GENERAL AGENT, 
5 WILLIAM STREET, NEW YORK 












USE PRINTERS INK 


It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and COPIMERCIAL 
PRINTING to satisfy the most discriminate 

WILL SUBMIT ESTIMATES ON ALL WORK 
D. R. THOMPSON 






















Phone 807 Worth 28 ELM ST., N. Y. C. 
HUDSON UNDERWRITERS 
COMPOSED OF 
Lumber Insurance Company of New York 
AND 





Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 








MYRON W. ROBINSON 
New Jersey State Agent For 
THE AMERICAN LIVE STOCK INSURANCE CO. 
INDIANAPOLIS, IND. 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


H. G. Hoffman, gris” 


Peoples National of Philadelphia, Jefferson of Philadelphia, Ben Franklin 
of Pittsburgh, German of Pittsburgh, National Lumber of Buffalo, Dixie 
of Greensboro, Austin of Dallas, Commonweaith of Dallas, Republic 
Underwriters, Dallas, International of Dallas, Jan. 1st, International of 
St. Louis, Jan. Ist. 


All Losses Adjusted and Paid from this Office 


Address—Mt. Sterling “The Hartford of Kentucky” 














LOCKWOOD BROS. S*™SRteTRENtse™ 


—Representing— 


National Fire Ins. Co. of Hartford, Conn. 
Delaware Fire Ins. Co.,Phila., Pa. Peoples Nat’! Fire Ins. Co., Phila. Pa. 


Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


Telephone 1049 Main 152 MONTAGUE STREET 
BROOKLYN, N.Y. 
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Permitted 





Without 
EXTRA 
Charge 
by all 
Insurance 
Companies 
Within 
Twenty- 
five States 


F. P. Gasoline Gas Machi 
FIRE PROOF asoline Gas Machine FOOL PROOF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total lossattributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

‘Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 


107 Springfield Ave., . Newark, N. J. 
R 


THE INCANDESCENT LIGHT & STOVE CO., 








\o 














Surplus Lines London Lloyds 
(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they. carry. 


We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 











Paid up Capital $1,500,000 426 E. Pearl St., Cincinnati, mae 








“NOBODY CAN'T MAKE NOTHIN’ 
FOR NOBODY FOR NOTHIN’ 


A bit of tramp philosophy clothed in crude English but never- 
theless serving in a unique way to express our sentiments to 
thousands of agents everywhere. 


Incaleculable are the number of men applying themselves 
diligently, but each year finds them no further advanced than the 
preceeding one. 


Why is it? How would you explain the steady advancement 
of a friend or acquaintance whom you are sure possesses no more 
ability than yourself? 


This person, if the facts be known is a “live wire” charged 
with a high voltage of energy and initiative. He believes firmly 
that he “can’t make nothin’ for nobody for nothin’” and loses 
no time in putting the conviction into practice by breaking away 
from old connections and stepping out of the “rut.” He identifies 
himself with people of a like calibre who think and work along 
similar lines. In a short time he is receiving a first class com- 
pensation and in return produces and “ makes good,” knowing as 
he does that it is worth his while. 


Why don’t you follow in the path of the successful man and 
do the same? Now is the time for here is the opportunity and 
opportunity waits for no one. This company will place you ina 
position that is attractive both in remuneration and proposition. 
Digest what has been said and get in touch with us either by a 
visit or communication and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE CO. 


PHILADELPHIA, PENN’A. 


W. E. A. WHEELER, President 
HOME OFFICE, PENNSYLVANIA BUILDING 
































